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You won’t be measuring fly control into cattle minerals.
You will be measuring added weight gains.

Altosid® IGR is pre-mixed and helps keep cattle grazing. Make it the only choice 
for shelter from the swarm in your mineral supplement.  

Contact your feed dealer today for horn fly control designed to perform on pasture.

altosidigr.com
Altosid and the cow head design are registered trademarks of Wellmark International. 

Contact your feed dealer today for horn fly control designed to perform on pasture.

You won’t be measuring fly control into cattle minerals.
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The First Hydraulic 
Corral and still 
the Largest!

Rawhide Processor

• Pull on highway at speed limit.

• Fits through any gate your 
pickup will.

• Stable on uneven terrain.

• Permanent sheeted 
adjustable alley.

• Transport wheels are 
permanent, no sliding 
off the axles and rolling 
out of the way.

• Wheels on each 
panel and electric 
over hydraulic jack 
eliminates lifting—
saves time.

• Frame gates for 
sorting.

Rawhide Portable Corral
900 NORTH WASHINGTON ST., ABILENE, KS 67410

785.263.3436
www.rawhideportablecorral.com

3 SizesAvailable!
by John McDonald

The First Hydraulic 
Corral and still 
the
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	 EVP Perspective
By Laura Field
NC Executive Vice President

Excited to Serve

While preparing to interview for the role of Nebraska Cattlemen (NC) 
executive vice president, I came across the following on the NC website, 

“In any business you have responsibilities. In the cattle business, belonging to 
Nebraska Cattlemen is one of them.”

As I begin this incredible opportunity working with members of Nebraska’s 
dynamic cattle industry, these words are printed on my desk and in my note-
book that goes with me to meetings and discussions. I am so very humbled at 
the responsibility and eager to begin working with Nebraska’s cattlemen and 
cattlewomen.

I have spent my whole life loving the cattle industry. My legacy in this busi-
ness began many generations ago. Both of my parents were raised by ranching 
families, and they are still actively ranching today. My sisters, brother and I grew 

up bumping around pastures while 
checking calves with our dad, watching 
and helping our mom cook and keep 
the records as part of the branding crew, 
and summer vacations were in whatever 
warm-weather town the summer cattle 
show was happening. I learned a great 
deal about cattle during those formative 
years, but I learned even more about the 
people. I heard stories, shared laughter 
and tears in times of both fun and hard-
ship, and many of those whose paths I 
was so very lucky to cross are the reason 
I am who I am today.

Many doors opened for me to learn 
leadership and interpersonal skills. My 

parents instilled in me a sense of pride in not just raising cattle but telling the 
story and giving honor to those who made it possible. I studied agriculture in 
college and always knew it would be part of my past, present and future. I was a 
member of clubs and teams that opened my eyes to aspects of the beef industry 
I had never seen, and my interests and perspectives grew and changed.

I am also very blessed that my husband Tom’s ranching roots run deep. We 
are raising our children to appreciate and know where food comes from and the 
responsibility of being a part of raising cattle. Our children participate in 4-H 
and have ownership in a small cattle herd on our family’s ranch on Colorado’s 
Western Slope.

We came to Nebraska 11 years ago, and we joined Nebraska Cattlemen as mem-
bers within months of arriving. An incredible opportunity and unique chance 
to work with college students pursuing a passion for entrepreneurship brought 
us here. We plugged into agriculture immediately, and I quickly met so many 
difference makers. We were anxious to be a part of the momentum.

Nebraska is a unique and incredible state. I remember driving across the vast 
open spaces when I was on a judging team in college and marveling at the number 

CONTINUED ON PAGE 50

As I start this new 
role with Nebraska 

Cattlemen, I promise to 
serve with integrity and 

with open ears, open 
eyes and an open mind. 

I promise that, together, 
we will face challenges 

and opportunities head-
on, roll up our sleeves 

and work hard on your 
behalf.
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NEBRASKA CATTLEMEN 
PARTNERS



April/May 2023      Nebraska Cattleman      9

PASTURE IS TOO HARD TO COME BY. PASTURE IS TOO HARD TO COME BY. 
IF YOU DON’T TAKE CARE OF IT, YOU ARE WASTING YOUR TIME.IF YOU DON’T TAKE CARE OF IT, YOU ARE WASTING YOUR TIME.
                            MIKE WIGGINS, WIGGINS RANCHMIKE WIGGINS, WIGGINS RANCH

RANGE & PASTURE SOLUTIONS

In the Flint Hills of Kansas, 4th generation rancher Mike Wiggins 
has been a steward of the land since long before sustainability was 
popular. “I have a different frame of mind about grass than a lot 
of people. I get a kick out of seeing clean, nice grass. Pasture is too 
hard to come by. If you don’t take care of it, you are wasting your 
time.”
To maximize grazing potential, Mike and his cattle partner 
put a plan to test. They split the land, sprayed half the acre-
age with Gunslinger AMP, and turned out a set of yearlings. 
Even though the treated area carried an additional 49 head on                                         
comparable acreage, the calves still outperformed those on      
untreated pasture by 20 pounds per head.
“A lot of factors go into making this work, but a little bit of      
chemical and a good aerial applicator change things. This new 
plan is pretty well a no-brainer. Our calves on treated pasture  
exceeded the amount of gain needed to pay for spraying.”
For more information, or to find your local rep, visit Alligare.com.



2023 Nebraska Cattlemen2023 Nebraska Cattlemen
Midyear MeetingMidyear Meeting

June 7-8
North Platte

Mark your calendars for the 2023 
Nebraska Cattlemen (NC) Midyear 
Meeting, which will take place on June 
7-8 in North Platte! Each year, the acting 
NC president chooses the location for 
the NC Midyear Meeting, and you will 
want to experience everything Presi-
dent Steve Hanson is planning for his 
fellow cattlemen.

Every great Midyear Meeting starts 
with the NC Golf Tournament and ends 
with great steaks! River’s Edge Golf 
Course will host this year’s golf tourna-
ment and welcome reception. If golfi ng 
isn’t your thing, do not worry; we have 
you covered. Join your fellow cattle 
producers for a one-of-a-kind tour of 
North Platte. From soaking in the rich 
history of the Golden Spike Tower and 

TENTATIVE SCHEDULETENTATIVE SCHEDULE
Wednesday, June 7

11:00 a.m.-6:00 p.m. Golf Tournament (tee off  at 11:30 a.m.)
12:00 p.m.-6:00 p.m. Area Tours 
1:00 p.m.-4:00 p.m. Nebraska Beef Ambassador Contest
5:30 p.m. Social Hour Begins 
6:30 p.m. Steak Dinner

Thursday, June 8
7:00 a.m.-4:00 p.m. Registration 
7:30 a.m.-9:15 a.m. Session I
  Brand and Property Rights Committee
  Natural Resources and Environment Committee
9:15 a.m.-10:00 a.m. Session II
  Member Services and Revenue Development Committee
  Allied Industries Council
10:00 a.m.-11:45 a.m. Session III
  Taxation Committee
  Animal Health and Nutrition Committee
11:00 a.m.-12:00 p.m. NCW Consumer Education and Promotion Committee
12:15 p.m. -1:45 p.m. Foundation Luncheon
2:00 p.m.-3:45 p.m. Session IV
  Education and Research Committee
  Marketing and Commerce Committee

*Times are subject to change prior to the event.

NORTH NORTH 
PLATTE PLATTE 

LODGING LODGING 
Holiday Inn Express

and Suites
300 Holiday Frontage Rd. 

(308) 532-9500

Best Western Plus
3201 S. Jeff ers St.
(308) 534-3120

Hampton Inn
200 Platte Oasis Pkwy.

(308) 534-6000

Tru by Hilton 
2400 Halligan Dr.

(308) 532-8700

learning from agriculture researchers 
at the University of Nebraska-Lincoln’s 
West Central Research, Extension and 
Education Center, to witnessing the in-
novative conservation practices of the 
North Platte Fish Hatchery, participants 
will get a front-row seat to some of 
the best attractions Nebraska off ers! 
Following a day of golfi ng and touring, 
NC invites you to the Midyear Meet-
ing Welcome Reception for a delicious 
steak dinner and socializing.

On Thursday, June 8, NC members 
will meet at Mid-Plains Community 
College (North Platte’s South Campus) 
to hear from industry-leading experts 

and shape policy at one of NC’s policy 
committee and council meetings. The 
Nebraska Cattlemen Research and 
Education Foundation Luncheon will 
be hosted in the gymnasium between 
policy committee meetings to recog-
nize this year’s scholarship recipients 
and Retail Value Steer Challenge win-
ners, and celebrate another year of 
advancing the future of Nebraska’s 
beef industry.

Watch for more information and 
registration materials in the NC Insider
and on the Nebraska Cattlemen website 
at nebraskacattlemen.org. If you are in-
terested in sponsoring the NC Midyear 
Meeting, please contact Libby Schroeder 
at lschroeder@necattlemen.org.  NC
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GOODBYE, FLIES. THANK YOU, BLUE.
Vitalix has various options for controlling the fly population on your operation. Flies are annoying 
to your animals, and to your pocketbook. Maintain herd health and maximixe performance by 
keeping flies out of your bZZZZZness.
Learn more at vitalix.com
Contact your Sales Manager today to learn more!
Travis Schauda (308) 870-3170 | schauda@hotmail.com

VIX_VitalixAds_7.5x10_OK.indd   13VIX_VitalixAds_7.5x10_OK.indd   13 3/3/23   11:53 AM3/3/23   11:53 AM
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Composite Cattle Benefi t Dairy Farmers, 
Beef Supply Chain

By Macey Mueller, Contributing Writer

12      Nebraska Cattleman      April/May 2023

Raising beef-on-dairy composite calves generates a $200 to 
$300 bonus per head over straight-bred Holstein calves and 
creates a more desirable product for the beef supply chain.

Temme Agribusiness selects the most productive females to AI 
with sexed dairy semen to produce their replacements. Other 
females are bred to high-quality beef sires to produce crossbred 
calves that better fi t the mold for feeders and packers.

The practice of crossbreeding 
dairy cows with beef genetics 
is a growing trend among dairy 

farmers. With tight milk margins, the 
management and economic benefi ts 
of beef-on-dairy calves can create an 
increased revenue stream for producers 
and help off set rising input and heifer 
replacement costs. As a result, industry 
leaders estimate between 2.5 million 
and 5 million of these composite calves 
are expected to hit the ground this year.

Because dairy steers have histori-
cally been fed for beef production, the 
trend is not signifi cantly changing the 
number of calves and feeders in the 
feedyard, according to a Beef Checkoff  
report. However, the use of quality beef 
sire genetics is replacing a previously 
low-value product – a Holstein bull 
calf – with a product worth more in the 

marketplace – a beef-cross calf – and 
creating higher quality beef products 
for consumers, both domestically and 
abroad.

At Temme Agribusiness, an 850-head 
dairy farm near Wayne, Doug Temme 
and his family have been using artifi cial 
insemination for years to improve the 
performance of their cow herd. The 
northeast Nebraska dairyman, who 
joined the family dairy with his wife, 
Mary, in 1980, says the operation has 
traditionally bred all of their females 
to dairy bulls, raising the heifers as 
replacements for the herd and sending 
the steers into the beef supply chain 
after feeding them at the dairy or in a 
custom feedyard.

More recently, Temme Agribusi-
ness has harnessed advancements in 
modern dairy farming technology to 

produce genetically superior replace-
ment heifers and improve effi  ciency 
and production in their milking string, 
while also leveraging the power of beef 
genetics to create a more desirable and 
more profi table calf.

Combined with genomics testing for 
targeted production and reproductive 
traits, the dairy uses electronic iden-
tifi cation and digital milk meters that 
measure the volume of milk each cow 
gives to identify their most productive 
cows. About fi ve years ago, they began 
inseminating those top females with 
sexed dairy semen to produce ideal 
replacement heifers for their milking 
string.

“As sexed semen has become more 
commercially available in the dairy 
industry, it’s become easier to increase 

CONTINUED ON PAGE 14
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15 YEAR
WARRANTY*

1-866-383-7827 | ARROWQUIP.COM

CHOOSE THE GREEN, YELLOW, AND RED CHUTE FOR SAFER CATTLE HANDLING.

* OR 50,000 TOTAL HEAD OF CATTLE 

15 YEAR
WARRANTY

15 YEAR
WARRANTY

15 YEAR
WARRANTY



14      Nebraska Cattleman      April/May 2023

selection intensity and speed up the 
genetic progress we make in our herd,” 
Temme says. “We are able to use tech-
nology to identify our really superior 
cows and ensure those are the genetics 
that are carried through to the next 
generations.”

With a more effi  cient replacement 
strategy in place, Temme and his son, 
John, then turned their attention to the 
lower genetic cows that were still good 

enough to stay in the string but were 
not necessarily suited for producing 
replacement-worthy off spring.

“We realized there was no need to 
breed everything Holstein, so we began 
to breed the lower performing cows to 
high-quality beef sires to produce nice, 
black-hided calves that better fi t the 
mold for the feeders and the packers,” 
Temme says. “Not every heifer we have 
needs to audition in the parlor because 

if it turns out that she’s not genetically 
capable of staying in the string, we’ve 
just wasted the cost of raising her and 
we take a signifi cantly lower price than 
if we would have just fattened her in 
the fi rst place.

“By using the beef genetics, we can 
avoid that costly risk and, instead, gen-
erate increased revenue with the more 
marketable calves.”

Today, based on the average number 
of heifer replacements needed, Temme 
Agribusiness is breeding about two-
thirds of their Holstein cows to beef 
genetics.

“We try to plan out two or three years 
in advance, and we don’t want to raise 
any more Holstein heifers than what 
we need for our own replacements,” 
he says. “With the high cost of feed 
and raising a Holstein heifer to get to 
the milking string, it might almost be 
cheaper sometimes to buy them rather 
than raise them, but we do see value in 
producing our own replacements and 
knowing the genetics in our herd.”

Currently, Temme Agribusiness sells 
their crossbred calves soon after birth 
to calf ranches in Nebraska and typi-
cally garners a $200 to $300 bonus per 
head over straight Holstein calves.

While selling the calves early reduces 
labor and risk, the Temmes have also 
seen success in retaining ownership of 
the crossbred calves, sending them fi rst 
to a backgrounder and then on to Dia-
mond 6 Feeders near West Point. After 
fi nishing them at Diamond 6, Temme 
says some of his Holstein crosses beat 
the grid by $15 per hundredweight 
(cwt.) compared to some black-hided 
conventional beef cattle in the same 
pen that beat it by just $10 per cwt.

“Working with our semen sales-
man, we have been able to use some 
high-quality beef cattle genetics that 
complement the limitations of straight-
bred Holstein feeder cattle to increase 
carcass value and compete well on the 
rail,” Temme says.

Troy Stowater, managing partner of 
Diamond 6 Feeders, says Temme was 
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Celebrating 
33 Years! OCC - The “Original” Program

OHLDE CATTLE CO.
Tim, Trudy, Jake & Jordon Ohlde
1362 2nd Rd | Palmer, KS 66962
Tim Cell: 785.630.0523 | Trudy Cell: 785.630.0522

OHLDECATTLE.COM
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OCC - The “Original” Program
Tim, Trudy, Jake & Jordon Ohlde

OCC PAXTON 730P
Progeny proves he’s one of the best 
bulls in the Angus breed.
Reg # 14940735
CED +13 • BW -1.3 • WW +41 • YW +68 
$EN +17 Top 2%

OCC EMBLAZON 854E
An “Industry Standard” for 
siring predictability and 
uniformity.
Reg # 12514348
CED +12 • BW +.3
WW +44 • YW +69
$EN +13 Top 5%

Increase cow Herd ProfIts by Increase cow Herd ProfIts by
REDUCING INPUT COSTS - $ENREDUCING INPUT COSTS - $EN

100 Two-Year-Old
Bulls 80 Registered &

Commercial
Females

1pm CST at the Ranch, Palmer, KSAPRIL 17, 2023
Selling

On more than 30 OCC bulls that are breed-leading sires combining Calving-Ease, 
Performance, $EN and TRUE fleshing ability.

Linebred for Maternal Efficiency, Longevity, Performance, & Predictable Uniformity!
9 Year Old Cow 10 Year Old Cow 6 Year Old Cow

Semen Available

Basic Blacks SALEBULL &
FEMALE

Saving America’s Cowherds
OHLDE CATTLE CO.
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nelottery.com
Must be 19.

Free problem gambling help for Nebraskans
at problemgambling.nebraska.gov. 

NEW YEAR.
NEW LOOK.
SAME US.

ALLIED
NUTRITION

AURORA
COOPERATIVE
FEED IS NOW
ALLIED
NUTRITION.

Farmers and ranchers, the world relies on you. 
And you deserve a bank that’s rooted in the details 
and dedicated to helping you do more.

Farmers and ranchers, the world relies on you. 

Overlooking nothing. 
Ready for everything.

Member FDIC

/agribusiness/agribusiness/agribusiness
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one of the fi rst herdsmen to feed dairy 
crossbreds at his facility. Presently, 
Diamond 6 feeds about 4,000 head of 
beef-on-dairy cattle a year, primarily 
from two diff erent ranches under the 
same management.

Stowater, who served as Nebraska 
Cattlemen president in 2017 and has 
been feeding cattle for more than 20 
years, says the beef-on-dairy crossbred 

is an important part of both the dairy 
industry and the beef production chain.

“For several years now, it’s been 
very diffi  cult to fi nd a packinghouse 
that wanted to kill a straight Holstein. 
Many are just not equipped to handle 
the large carcass size, which can create 
issues with dragging and excess trim,” 
he says. “As we see these dairy crossbred 
cattle entering the supply chain with 

a more moderate frame and overall 
better carcass quality, we now have 
a bigger outlet in the packing sector.”

Most of the beef-on-dairy calves at 
Diamond 6 arrive weighing 550 to 700 
pounds and leave weighing 1,400 to 
1,425 pounds. Stowater says there has 
been a learning curve to effectively 
managing the crossbreds, including 
making adjustments to their implant 
program. While their average daily gain 
is very similar to that of conventional 
beef cattle and is quite predictable, he 
says, their feed conversion is slightly 
poorer.

“They typically come to us pretty 
light and then often need an additional 
30 days on feed, so we have to take 
into account that they're going to be 
at the feedyard for a signifi cant period 
of time,” he says.

Stowater says he’s been especially 
impressed with the health of the 
crossbred calves they receive. Most of 
the calves have never been grazed, so 
he has even been able to modify their 
health protocols to account for the lack 
of worm load.

Despite a few challenges – like the 
occasional wet udder on the kill fl oor 
– and a slight decrease in overall per-
formance compared to conventional 
beef cattle, Stowater says he’s seen a 
growing number of beef-on-dairy feed-
ers in his area and across the state, and 
with more industry research, he expects 
continued genetic progress in growth, 
effi  ciency, carcass quality and yield.

“There is still room for improvement 
when it comes to overall feeding and 
carcass performance and consistency, 
but I think most industry profession-
als would agree we’re headed in the 
right direction when comparing these 
crossbreds to a straight Holstein or 
Jersey animal,” he says. “Technology 
has allowed the dairy farmer to produce 
superior replacement heifers, and now 
they’re starting to make positive strides 
to meet the needs of cattle feeders and 
packers, and the quality demands of 
consumers.”  NC
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TUESDAY SALES
Check online to see updated Bred Sales 

EVERY WEDNESDAY 
Weigh-Up Cows, Bulls, Fat Cattle & Baby Calves

EVERY THURSDAY 
Feeders & Calves

1801 E. Spruce St.
Mitchell, SD 57301

mitchelllivestockauction.com

Phone: 605-996-6543
Fax: 605-996-6491

office@mitchelllivestock.com
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MOLDING THE NEXT GENERATION OFMOLDING THE NEXT GENERATION OF

BEEF LEADERSBEEF LEADERS
By Natalie Jones, Contributing Writer

AAs Nebraska Cattlemen (NC)
works to keep the future of 
the industry innovative and 

knowledgeable, the Young Cattlemen’s 
Connections (YCC) is a longstanding 
tradition of their eff orts. The YCC class 
of 2023 kicked off  their two-year pro-
gram Jan. 16-19 in Lincoln as 10 emerg-
ing leaders from across Nebraska and 
all segments of the beef industry came 
together to strengthen their industry 
knowledge and leadership ability. 

The 2023 YCC Class includes:
• Austin Aksamit, Denton
• Connor Biehler, Lincoln
• Catie Blessin, Kenesaw
• Jon Caraway, Lexington
• Rachel Eickman, Chester
• Devin Jakub, Dwight
• Tanner Justesen, Mitchell, S.D.
• Natalie Jones, Stapleton
• Christina Lammers, Hartington
• Morgan Rhea, Blair

The class of 2023 got right to work 
the fi rst day for a tour of Cargill Protein 
at Schuyler, which is one of more than 
30 protein processing locations across 

the United States and Canada. Cargill 
leadership shared with the group that 
out of these locations, Schuyler remains 
the highest grading. In large part that is 
due to a heavy percentage of northern 
cattle, the majority of which are sourced 
within a 150-mile radius of the plant. 
For a few class members, the visit to 
Schuyler marked their fi rst experience 
at a packing plant.

“During my week fi rst week with YCC, 
I experienced a true passion for agri-
culture that I had not been exposed to 
before,” says Catie Blessin, a 2023 YCC 
class member and purebred Hereford 
producer.

“The tours to meat processing fa-
cilities such as Cargill Protein taught 
me what consumers know about beef 
production and what is needed in that 
consumer realm as far as education,” 
Blessin says. “We were able to see new 
technologies used in beef processing, 
what restaurants are looking for in our 
beef and what we, as producers, can do 
to improve beef production at the root 
level on our farms and ranches.”

The group then headed east for a tour 
of the University of Nebraska-Lincoln 
(UNL) Eastern Nebraska Research and 
Extension Center (ENREC) at Mead. Due 
to the scope and diversity of livestock 
and cropping research taking place, 
ENREC is one of the most unique re-
search facilities in the United States. Its 
nearly 10,000 acres off ers a plethora of 
research and education opportunities, 
hosting nearly 5,000 visitors and life-
long learners annually. The YCC class 
got a glimpse of the cow-calf herd and 
existing feedyard, as well as an over-
view of plans for the new $7.2 million 
Klosterman Family Feedlot Innovation 
Center.

The Klosterman Family Feedlot In-
novation Center will pave the way for 
world-class research projects, teaching 
and Extension opportunities in a com-
mercial-scale, state-of-the-art feedlot. 
In addition, the facility will serve as a 
one-of-a-kind testbed where industry 
partners can see how new and emerg-
ing technologies work.

Midweek began with a tour of Cargill 
Solutions in Nebraska City as well as a 
tour of Great Plains Beef at Lone Creek 
Cattle, a family-owned and operated 
company that recently announced their 
Certified Piedmontese private-label 
program for grass-fed, grass-fi nished 
and all-natural cattle.

A new startup on the UNL Innovation 
Campus caught the eye of the group 
and was a natural segue after touring 
Cargill earlier in the week. Marble Tech-
nologies works to combine intelligent 
software with food-grade hardware 
to build technology platforms for the 
processing facility of the future.

The class was fortunate to witness 
Marble Technologies’ automated pack-
off  system in action. By integrating the 
power of artifi cial intelligence, next-

The 2023 YCC class at Sysco Lincoln for beef cuts tasting. Pictured, front row, left to 
right, are Christina Lammers, Natalie Jones, Connor Biehler, Tanner Justesen, Morgan 
Rhea. Standing, left to right, are Chris Akers (Sysco), Jon Caraway, Rachel Eickman, 
Austin Aksamit, Devin Jakub, Lane Rosenberry (Sysco), Catie Blessin, Bryant Frederick 
(Sysco) and NC Director of Producer Education Bonita Lederer.
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I know you’re tired. 
You being safe?
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generation software, computer vision, 
robotics, data analytics and advanced 
process engineering, the automated 
pack-off  system automates the entire 
packing process. It has the capability to 
identify, sort and box each cut of beef. 
The platform overcomes traditional 
challenges such as product variability 
as well as streamlining worker safety 
and ergonomics.

Rounding out the week, the YCC class 
saw the beef industry come full circle 
from pasture to plate at Sysco Lincoln. 
The team at Lincoln specializes in 
marketing and delivering high-quality 
beef, among other foods, to customers 
across the central United States. The 
class of 2023 connected the dots for a 

MOLDING THE NEXT GENERATION OF BEEF LEADERS • CONTINUED FROM PAGE 18

Members of the 2022 YCC class stand with Gov. Pillen. Pictured, left to right, are 
Chance McLean, Stromsburg; Aksel Wiseman, Hershey; Jake Pullen, Aurora; LaCaylla 
Fink, Elsmere; Gage Baker, Deshler; Gov. Jim Pillen; T.L. Meyer, Thedford; Justin 
Conner, Arnold; Tevyn Baldwin, Mitchell; Allan Louthan, Stanton;  and David Schuler, 
Bridgeport. The 2022 YCC Class will fi nish their program at the 2023 Nebraska 
Cattlemen convention in December.

YCC members, left to right, Christina Lammers, Natalie Jones, Connor Biehler, Rachel 
Eickman, Jon Caraway and Morgan Rhea learn how Sysco Lincoln team members 
market and deliver high-quality beef cuts to Midwestern customers. 
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Each mL contains 300 mg of oxytetracycline base 
(equivalent to 323.5 mg of oxytetracycline dihydrate).

For Use in Beef Cattle, Non-lactating Dairy Cattle, Calves, 
Including pre-ruminating (veal) calves

BRIEF SUMMARY (For full Prescribing Information, see 
package insert.)

INDICATIONS:
NOROMYCIN 300 LA is intended for use in treatment for the 
following diseases when due to oxytetracycline-susceptible 
organisms:

Beef cattle, non-lactating dairy cattle, calves, including 
pre-ruminating (veal) calves: NOROMYCIN 300 LA is 
indicated in the treatment of pneumonia and shipping fever 
complex associated with Pasteurella spp., and Histophilus 
spp. NOROMYCIN 300 LA is indicated for the treatment of 
infectious bovine keratoconjunctivitis (pink eye) caused by 
Moraxella bovis, foot-rot and diphtheria caused by 
Fusobacterium necrophorum; bacterial enteritis (scours) 
caused by Escherichia coli; wooden tongue caused by 
Actinobacillus lignieresii; leptospirosis caused by Leptospira 
pomona; and wound infections and acute metritis caused by 
strains of staphylococcal and streptococcal organisms 
sensitive to oxytetracycline.

Swine:
NOROMYCIN 300 LA is indicated in the treatment of bacterial 
enteritis (scours, colibacillosis) caused by Escherichia coli; 
pneumonia caused by Pasteurella multocida; and leptospirosis 
caused by Leptospira pomona.

In sows NOROMYCIN 300 LA is indicated as an aid in control 
of infectious enteritis (baby pig scours, colibacillosis) in 
suckling pigs caused by Escherichia coli.

PRECAUTIONS:
Exceeding the highest recommended level of drug per pound of 
bodyweight per day, administering more than the recommended 
number of treatments, and/or exceeding 10 mL intramuscularly 
or subcutaneously per injection site in adult beef cattle and 
non-lactating dairy cattle and 5 mL intramuscularly per injection 
site in adult swine, may result in antibiotic residues beyond the 
withdrawal time.

Consult with your veterinarian prior to administering this 
product in order to determine the proper treatment required 
in the event of an adverse reaction.  At the first sign of any 
adverse reaction, discontinue use of the product and seek 
the advice of your veterinarian. Some of the reactions may be 
attributable either to anaphylaxis (an allergic reaction) or to 
cardiovascular collapse of unknown cause. 

Shortly after injection treated animals may have transient 
hemoglobinuria resulting in darkened urine.

As with all antibiotic preparations, use of this drug may result 
in overgrowth of non-susceptible organisms, including fungi.  
The absence of a favorable response following treatment, or 
the development of new signs or symptoms may suggest an 
overgrowth of non-susceptible organisms. If superinfections 
occur, the use of this product should be discontinued and 
appropriate specific therapy should be instituted.

Since bacteriostatic drugs may interfere with the bactericidal 
action of penicillin, it is advisable to avoid giving 
NOROMYCIN 300 LA in conjunction with penicillin.

WARNINGS:

Warnings: Discontinue treatment at least 28 
days prior to slaughter of cattle and swine. Not 

for use in lactating dairy animals. Rapid 
intravenous administration may result in animal 

collapse. Oxytetracycline should be 
administered intravenously slowly over a period 

of at least 5 minutes.

CAUTION:
Intramuscular or subcutaneous injection may result in local tissue 
reactions which persists beyond the slaughter withdrawal period. 
This may result in trim loss of edible tissue at slaughter.

Intramuscular injection in the rump area may cause mild 
temporary lameness associated with swelling at the injection 
site. Subcutaneous injection in the neck area may cause 
swelling at the injection site.

ADVERSE REACTIONS:
Reports of adverse reactions associated with oxytetracycline 
administration include injection site swelling, restlessness, 
ataxia, trembling, swelling of  eyelids, ears, muzzle, anus and 
vulva (or scrotum and sheath in males), respiratory abnormalities 
(labored breathing), frothing at the mouth, collapse and possibly 
death. Some of these reactions may be attributed either to 
anaphylaxis (an allergic reaction) or to cardiovascular collapse 
of unknown cause. To report a suspected adverse reaction call 
1-866-591-5777.

Livestock Drug - Not for Human Use.
Restricted Drug(s) California.  Use Only as Directed.

Manufactured by:
Norbrook, Inc.

Lenexa, KS 66219

MADE IN THE UK

Rev: August 2021  
Version: I08

(oxytetracycline injection)
ANTIBIOTIC

Noromycin®

300 LA

Approved by FDA under NADA # 141-143



April/May 2023      Nebraska Cattleman      21

Noromycin 300 LA/Norbrook
Trim: 8.125” x 10.75”
Bleed: .125”
Live: 7.25” x 9.856”

MORE HEAD 
TREATED PER 

BOTTLE*

33%]
With its 33% lower volume dose per injecti on, *compared to 200 mg/mL oxytetracycline injectables, 
Noromycin® 300 LA (oxytetracycline 300 mg/mL) is your eff ecti ve, broad-spectrum and economical 
anti bioti c for seasonal diseases in beef catt le, non-lactati ng dairy catt le and swine. Stop by your local 
animal health provider or visit norbrook.com.

It pays to compare labels when treati ng 
seasonal diseases in catt le.

PREPARE FOR THE PRESCRIPTION-ONLY STATUS COMING SOON. 
SET A PLAN IN PLACE NOW TO ENSURE CONTINUED ACCESS TO NOROMYCIN® 300 LA.

With its 33% lower volume dose per injecti on, *compared to 200 mg/mL oxytetracycline injectables, 
Noromycin® 300 LA (oxytetracycline 300 mg/mL) is your eff ecti ve, broad-spectrum and economical 
anti bioti c for seasonal diseases in beef catt le, non-lactati ng dairy catt le and swine. Stop by your local 

It pays to compare labels when treati ng 
seasonal diseases in catt le.

PREPARE FOR THE PRESCRIPTION-ONLY STATUS COMING SOON. 
SET A PLAN IN PLACE NOW TO ENSURE CONTINUED ACCESS TO NOROMYCIN® 300 LA.

1222-143-I08A 

Observe label directions and withdrawal times. Not for use in lactating dairy animals. Adverse reactions, including 
injection site swelling, restlessness, ataxia, trembling, respiratory abnormalities (labored breathing), collapse and 
possibly death have been reported. See product labeling for full product information. 

© 2023 Norbrook Laboratories Limited. All rights reserved. The Norbrook logos and Noromycin are registered trademarks of Norbrook Laboratories Limited. 
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Country music star Josh Turner will headline the Cattlemen’s Ball of Ne-
braska hosted by the Weborg family of Pender on June 2-3, 2023. The 
entire weekend is full of entertainment and activities to commemorate 

the 25th annual Cattlemen’s Ball.
For nearly two decades, Turner has been one of country music’s most rec-

ognizable voices, selling more than 8.5 million units and amassing more than 
2.5 billion global streams. Through the years, 
the country music star has received multiple 
Grammy, Country Music Awards and Academy 
of Country Music nominations.

The fun doesn’t stop there as Cattlemen’s Ball 
attendees can partake in more sights and sounds 
throughout the weekend. On Friday night, coun-
try music star Wade Hayes will perform, and on 
Saturday afternoon, Double S Bull Company will 
hold an Extreme Bull Riding event. Throughout 

the weekend, ticket holders will also have an opportunity to take in an array of 
activities, including the cancer survival style show, wine tasting, an art show, 
shopping at the general store tent, and visiting the beef experience, history and 
Fred and Pamela Buff ett Cancer Center/Health and Wellness tents. A 5K and 1-mile 
run/walk event and golf tournament will also be held off -site to support the event.

Cattlemen’s Ball tickets are available for purchase at www.cattlemensball.com. Of 
the two types of tickets, one has already sold out. The remaining Top Hand tickets 
cost $150 per person and grant ticket holders access to all Saturday activities, 
beginning at 12:30 p.m., including the Saturday evening meal and concert.  NC

KEEP OUT OF REACH OF CHILDREN

An injectable aqueous supplemental source of zinc, 
manganese, selenium, and copper

CAUTION: FEDERAL LAW RESTRICTS THIS DRUG TO USE BY OR ON THE 
ORDER OF A LICENSED VETERINARIAN.

ACTIVE SUBSTANCES PER ML:
Zinc .......................................... 60 mg/mL
Manganese ........................... 10 mg/mL
Selenium ................................ 5 mg/mL
Copper .................................... 15 mg/mL

OTHER SUBSTANCES: 
Chlorocresol 0.1% w/v 
(as preservative)

Store Between 15°C and 30°C 
(59°F and 86°F).

Subcutaneous
injection in middle 
of side of neck.

BULLS

1300
1400

ANIMAL 
WEIGHT 

(lbs)
50
100
150
200
300
400
500
600
700
800
900
1000
1100
1200

-
-

CALVES
UP TO 1 YEAR

1 ml/100 lb BW
0.5 ml
1 ml

1.5 ml
2 ml
3 ml
4 ml
5 ml
6 ml
7 ml

-
-
-
-
-

-
-

CATTLE
1 - 2 YEARS

1 ml/150 lb BW
-
-
-
-
-
-
-
-
-

5.3 ml
6 ml

6.6 ml
-
-

6.5 ml
7 ml

CATTLE
> 2 YEARS

1 ml/200 lb BW
-
-
-
-
-
-
-
-
-
-
-

5 ml
5.5 ml
6 ml

BEEF COWS

DAIRY COWS

CALVES

HEIFERS

3 times per year

(program gives planned dates that can be varied to suit 
management programs)

4 weeks before breeding
4 weeks before calving
4 weeks before calving
4 weeks before insemination
at dry-off
at birth
at 3 months and/or weaning
every 3 months – 

 especially 4 weeks before breeding

SUPPLEMENTATION PROGRAM

DOSAGE TABLE

Packaged in 100 mL & 500 mL size NDC No. 49920-006-01
NDC No. 49920-006-05

MANUFACTURED FOR:

MULTIMIN®
NORTH AMERICA, INC.

Fort Collins, CO 80528

DOSAGE RECOMMENDATIONS:
CALVES: Up to 1 year .............1 mL/per 100 lbs.              
                                              bodyweight
CATTLE: From 1-2 years .......1 mL/per 150 lbs.                                                                                               
                                              bodyweight
CATTLE: Over 2 years ............ 1 mL/per 200 lbs. 

bodyweight

PRECAUTION: 
Selenium and copper are toxic if administered in excess.
PRECAUTION: 
Selenium and copper are toxic if administered in excess.
PRECAUTION: 

Always follow recommended label dose. Do not overdose.
It is recommended that accurate body weight is determined prior to treatment.
Do not use concurrently with other injectable selenium and copper products.
Do not use concurrently with selenium or copper boluses.
Do not use in emaciated cattle with a BCS of 1 in dairy or 1-3 in beef.

Consult your veterinarian.

CAUTION: 
Slight local reaction may occur for about 30 seconds after injection. A slight swelling 
may be observed at injection site for a few days after administration. Use standard 
aseptic procedures during administration of injections to reduce the risk of injection 
site abscesses or lesions.
WITHDRAWAL PERIOD: 
Meat 14 days. Milk zero withdrawal.

DIRECTIONS: 
This product is only for use in cattle.

MULTIMIN® 90 is to be given subcutaneously (under the skin) ONLY. 

It is recommended to administer the product in accordance with Beef Quality 
Assurance (BQA) guidelines. 

Minimum distance between injection sites for the MULTIMIN® 90 product and other 
injection sites should be at least 4 inches.

Inject under the loose skin of the middle of the side of the neck. Max volume per 
injection site is 7 ml.

A Full Line-Up of Fun
2023 Cattlemen’s Ball of Nebraska
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beef product to reach someone’s plate. 
Sysco is the global leader in selling, 
marketing and food distribution for 
restaurants, healthcare and educational 
facilities, etc.

“As someone who works in the live 
production side of the industry, it is 
fascinating to step back and learn more 
about the food production facet of our 
industry,” says Connor Biehler, 2023 
YCC class member and beef systems 
educator with Nebraska Extension.

“The logistical and quality assurance 
aspect of all they do for the beef indus-
try provides a safe, high-quality product 
for consumers, promoting beef produc-
tion to aid in stimulating the economy 
in rural Nebraska," Biehler adds.

The class of 2023 also spent an eve-
ning at the NC offi  ce in Lincoln, shar-
ing a meal with Nebraska Director of 

Agriculture Sherry Vinton, as well as 
Farm Credit Services representatives, 
recently retired NC Executive Vice 
President Pete McClymont and other 
beef industry leaders.

The class of 2023 marks Bonita Le-
derer’s 10th year leading the program. 
In 2017, Lederer extended the experi-
ence from one to two years in order to 
help emerging leaders more fully un-
derstand the industry structure, issues 
management, product research and 
marketing taking place in the industry. 
Alongside a summer and fall meeting 
each year, the class of 2023 will have 
meetings in Lincoln, Jan. 23-26, 2024. 
Thank you to Farm Credit Services of 
America and the Nebraska Cattlemen 
Foundation whose sponsorship makes 
YCC possible.  NC
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Multimin® 90 is a one-of-a-kind trace mineral injection that 
provides timed delivery of key minerals to support reproductive 
health. Studies demonstrate that improved trace mineral status 
leads to more calves in the first 20 days of calving through 
improved pregnancy rates, and helps support semen quality and 
uterine health. More calves earlier in the calving season means 
more weight to sell and heavier replacement heifers. Optimize 
your breeding ROI with Multimin 90. See corresponding page 
for prescribing information.

More calves in first 20 days*  

www.multiminusa.com

*Data on file.
© 2023 Axiota®

Multimin
provides timed delivery of key minerals to support reproductive 
health. Studies demonstrate that improved trace mineral status 
leads to more calves in the first 20 days of calving through 
improved pregnancy rates, and helps support semen quality and 
uterine health. More calves earlier in the calving season means 
more weight to sell and heavier replacement heifers. Optimize 
your breeding ROI with Multimin 90. 
for prescribing information.

More calves in first 20 days

www.multiminusa.com

YOUR BEST SHOT AT 
BREEDING SUCCESS

Visit www.leachman.com for an online catalog and sortable spreadsheet. 

Leachman Grass Time Sale
300 Yearling & 18-Month-Old Bulls by Private Treaty

Stabilizer, Charolais & Angus
April 5th-6th – A select offering will be available to purchase on                              .co

Starting April 7th – Bulls available private treaty
Ready for immediate turn out • Delivery to central points • Complete data

                              .co

First breeding 
season guarantee!

Buy Bulls with Higher Cow Fertility!

Lee Leachman, CEO • www.leachman.com
Jerrod Watson, Bull Customer Service, (303) 827-1156
Aaron Rasmussen, Cow Herd Advisor, (308) 763-1361 

Semen Division: (970) 444-BULL (2855) • Office: (970) 568-3983
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PAVING CATTLE AREAS WITH
ROLLER-COMPACTED CONCRETE

Will the Interest in RCC Outlast the Pavement?
By Rick Stowell, Ph.D., Extension Specialist in Animal Environment, University of Nebraska-Lincoln

After dealing with muddy 
conditions in holding areas, 
walk lanes, feedyard pens 

and other high-traffi  c locations – and 
the challenges these conditions raise 
– a handful of feedlot operations in 
Nebraska have stepped onto roller-
compacted concrete (RCC) as a solution. 
While certainly not a magic bullet, RCC 
does off er potential to improve condi-
tions for both the cattle and feedyard 
workers.

As a starting point, RCC is concrete – 
a mixture of primarily aggregates (like 
sand and gravel), water and cement 
(usually Portland cement or Portland 
cement and fl y ash), so conversations 
can begin with “What benefi ts could I 
expect with a concrete surface?” The 
main expected benefi ts include:
• Cattle having a fi rmer, drier surface 

on which to stand, walk and/or rest, 
which could lead to improved animal 
performance and foot health; and

• Less time spent scraping manure, 
transporting soil with manure and 
maintaining eroded soil surfaces.

These and/or other potential benefi ts 
need to be reasonable expectations for 
a given site to justify further discussion, 
since concrete is comparably expensive 
and it does present some potential 
downsides. Concerns that have been 
raised for cattle include poor traction 
on wet or soiled concrete and long-term 
leg health of animals kept on concrete. 
For management, questions exist as to 
how much bedding is required, if any, 
and how much additional runoff  would 
need to be handled. Research on po-
tential benefi ts and concerns of paved 
cattle surfaces is needed. Research on 
beef cattle fi nished in soil-based pens 
has shown that when cattle are stand-
ing in 4 to 8 inches of mud, gain can 
decrease by nearly 15 percent, and a 
feedlot with mud that is belly deep 
can depress gain by nearly 25 percent. 
So, whenever open feedlots experience 
extended wet and muddy conditions, 
feedyard operators are going to have 
some interest in exploring alternatives, 
which brings us back to concrete and 
RCC.

What Is RCC?
The main diff erence between roller-

compacted and conventional poured 
concrete is that RCC has less water and 
air in the mix and more fi ne aggregate 
(sand), which makes it stiff er. In prac-
tice, RCC is typically transported in a 
dump truck, spread using construction 
or farm earth-moving equipment and 
compacted in place using a vibrating-
drum roller, making the process more 
like paving with asphalt than with 
poured concrete. As a result, there is a 
reduction in cost for using RCC in pave-
ment applications. 

Costs of construction materials 
vary widely these days, but a 15 to 40 
percent savings over poured concrete 
is reasonable, depending on complex-
ity of the pad and local factors. A pad 
thickness of 6 inches is typical for most 
feedyard applications that accommo-
date regular animal or feed truck traffi  c. 
With a well-constructed base and at 
least 6 inches of concrete, lack of rebar 

CONTINUED ON PAGE 26
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Nebraska Cattlemen and Past President Ken Herz are 
excited to invite you to join us on an exceptional tour of 
Scotland. It’s a renowned destination for history lovers, 
culture fans, romantic souls, adventure seekers, and those 
just wanting to enjoy unspoiled scenery and beauty. The 
lush, beautiful country is bursting with green spaces and 
forests, towering mountains, and vast lochs. There are 
lowlands known for their fertile farmland and thick forests, 
Highlands with their towering peaks, and islands with 
beautiful beaches and far-reaching sea views.
It is home to nearly 800 islands, three official languages, 
the Loch Ness Monster, and the unicorn - the official animal 
of Scotland. The Scots are a nation of innovators and have 
fueled the passions of artists, writers, and adventurers for 
centuries. Scotland is home to haggis, tartans, whisky, 
woolen sweaters and tweeds, and five-star cuisine. Castles 
and country houses, museums and nature reserves, and 
film locations are just a few of the sights and experiences 
waiting for you in Scotland.
Join us, do not hesitate!

Price: $4,595* per person (land), 
double occupancy,

for our Cattlemen Members!
*includes your NC member discount,

group airfare offered at $1,575 per person

CALL NOW! Space is limited and this tour will fill fast! 
(402) 435-8888, ask for Beth!

REQUEST A 
DETAILED TOUR 

BROCHURE!

Nebraska Cattlemen
SCOTLAND JOURNEY
JULY 26 - AUGUST 4, 2023

Or register online:
https://executivetravel.com/eti-home/vacation/escorted-tours/
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	Consider This

or other reinforcement should not be a 
concern. Grooving for crack control has 
not been shown thus far to be needed, 
although grooving for animal and/or 
vehicle traction may be benefi cial in 
some situations. 

Presently, there are only a few con-
crete companies in the region actively 

looking to pave feedyard surfaces with 
RCC, and a couple of Nebraska feedyards 
have contracted with companies out of 
Alberta, Canada, where the practice has 
seen a few more years of use. I advise 
using caution in dealing with a con-
tractor that only has experience with 
residential or commercial pavement, 

since there may not be recognition that 
surfaces being too smooth or rough for 
livestock is a major concern.

How to Evaluate Paving 
Feedyard Surfaces?

In terms of maximizing benefits, 
since ground having little slope is more 
prone to collect moisture and become 
muddy, relatively fl at, low-lying areas 
that have high animal and/or vehicle 
traffi  c are typically top candidates for 
paving. Steeper slopes generally drain 
readily and, while paving these areas 
may reduce facility maintenance ex-
penses, it also exposes cattle to greater 
risk of slips and falls, which can lead to 
split-out or lame animals.

The Great Plains have become a des-
tination for feedlot cattle largely due to 
the generally accommodating climate 
for maintaining drylot conditions in 
soil-based pens. No one knows with 
certainty what the future holds for our 
climate or changes in our weather pat-
terns, which, along with long-term data 
on RCC performance in feedyards being 
very limited, currently makes doing 
economic evaluations diffi  cult. A few 
recent years with very wet winter feed-
out periods, though, have demonstrated 
the large negative eff ects mud can have 
in open feedlot settings, and one can 
expect RCC to initially be evaluated as 
a risk-management tool – like occurred 
with early adoption of irrigation for 
crops and shade for cattle.

Researchers at the University of Ne-
braska are anxiously awaiting construc-
tion of new facilities at the Klosterman 
Feedlot Innovation Center near Mead, 
which will include several RCC-paved 
pens. The addition of paved outdoor 
pens and cattle buildings is anticipated 
to greatly increase the knowledge base 
about cattle performance and well-
being under various weather conditions 
and housing environments, among 
other research opportunities. To stay 
abreast of beef research and Nebraska 
Extension recommendations, refer to 
beef.unl.edu.  NC

PAVING CATTLE AREAS WITH ROLLER-COMPACTED CONCRETE • CONTINUED FROM PAGE 24
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POWER VENTILATION SYSTEMSPOWER VENTILATION SYSTEMSPOWER VENTILATION SYSTEMSPOWER VENTILATION SYSTEMS

Portable Shade SyStemPortable Shade SyStem

Permanent Shade SyStemPermanent Shade SyStem

ruSh-Co makeS rePlaCement meSh PanelS for all brandS

P OWER VENTILATION S YSTEMSP OWER VENTILATION S YSTEMSP OWER VENTILATION S YSTEMSP OWER VENTILATION S YSTEMS

PORTABLESHADESYSTEMPORTABLESHADESYSTEM

PERMANENTSHADESYSTEMPERMANENTSHADESYSTEM

RUSH-CO MAKES REPLACEMENT MESH PANELS FOR ALL BRANDS

INDUSTRY’S BEST 5-YEAR WARRANTY

Bulls located at our place near Sargent. 
Call to come view the offering anytime or for at catalog

42898 Road 812 · Anselmo, NE 68813
Offering Yearling & 2 –Year Old Bulls

Offering Sired by: Poss Deadwood, Musgrave Exclusive, 
      Connealy No Doubt, B/R MVP and More

NOW OFFERING!
PRIVATE TREATY

             Ty & Tabbi Seevers
                  Cell: (308) 872 1033

Email: seeversangus@gmail.com  
  Website: www.seeversangus.com

Field Day
April 15th, 

2023
10am 7pm
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From ‘Total Devotion’ to
Hall of Fame

Recognizing Terry Wegner of
Drinnin West Cattle Co.

By Callie Curley, Contributing Writer

On the multiple occasions 
that Terry Wegner of Drin-
nin Cattle Co., in Palmer, saw 

inclement weather in the forecast and 
decided to sleep at work – sometimes 
for several nights in a row as snow 
piled up between the feedyard and 
home – he didn’t think it was award-
worthy work.

“It’s just whatever was needed at 
the time,” Wegner says, refl ecting on 
the times he’s pulled his pickup into a 
heated garage at the feedyard to stay 
overnight, just to ensure the cattle 
were cared for no matter the weather. “I 
knew someone needed to be there, and 
for me, the cattle take priority.”

As a 25-year feedyard employee who 
has worked for Drinnin West Cattle Co., 
since 2010 and who has spent a lifetime 
in agriculture, cattle have always been a 
priority for Wegner. That commitment 
earned him a spot in the Cattle Feed-
ers Hall of Fame (CFHOF), as he was 
named the 2023 Arturo Armendariz 
Distinguished Service Award recipient 

at the CFHOF banquet during the Cattle 
Industry Convention in New Orleans.

The award, named for a long-time 
employee of Poky Feeders, recognizes 
feedyard employees who go above and 
beyond to improve the cattle feeding 
industry and the beef they provide to 
American families. Feedlot employees 
from across the country are nominated 
for the award.

“I’ve been to the Cattle Feeders Hall 
of Fame numerous times over the years, 
and always thought this award of dis-
tinguished service was something really 
special,” says Mike Drinnin, Drinnin 
West Cattle Co., owner. “I have a whole 
new appreciation for it since we’ve seen 
how much it has meant to Terry.”

Mike’s son, Sam, who manages op-
erations at the Palmer feedyard where 
Wegner works, nominated him for the 
award. The father-son team are glad 
to see Wegner receive some much-
deserved recognition.

CONTINUED ON PAGE 32
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BUILD SOMETHING BIG 
BECOME AN FBN® COMMUNITY BUILDER

Take your business to new heights with the backing of:
• Expertise from the FBN team of veterinarians and nutritionists
• Access to both the broad animal health portfolio and 

specialized feed portfolio from FBN
• An in-house team dedicated to managing your sales from 
	 order processing, fulfillment and delivery

FBN Community Builders are independent sales contractors who sell 
animal health and feed products from FBN Direct®. Backed by one of 
the fastest-growing companies in ag, earn money on your time 
connecting your community, local operations and ranches to 
affordable animal health and feed products.

Become an FBN Community Builder today at FBN.com/cblivestock
Copyright © 2014 - 2023 Farmer’s Business Network, Inc. All rights Reserved. The sprout logo, “Farmers Business Network”, 
“FBN” and “FBN Direct” are trademarks, registered trademarks or service marks of Farmer’s Business Network, Inc. 

BEEF 
UP

Beef up with BOVAMINE DEFEND® Plus. An innovative combination of four proven strains of good bacteria, 
BOVAMINE DEFEND Plus supports cattle gut health and immunity, allowing cattle to be more productive. 
Research also shows improvements in feed efficiency, cattle performance, dressing percentage and hot carcass 
weight — all helping to beef up your profit potential, too. It’s the power of good bacteria at work. Learn more at 
chr-hansen.com

YOUR CATTLE. 
YOUR OPERATION. 
YOUR BOTTOM LINE.

Chr Hansen BDP_Half page_NECattlemen_2023.indd   1Chr Hansen BDP_Half page_NECattlemen_2023.indd   1 1/3/23   4:10 PM1/3/23   4:10 PM
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Commodity Solutions
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Commodity Solutions, Inc.Commodity Solutions, Inc.
Serving Nebraska’s Cattle ProducersServing Nebraska’s Cattle Producers

•   Grain & Livestock Hedging
•   Feed Commodity Broker
•   Corn Procurement Services
•   Cattle Hedge Accounting

Humphrey, Neb.
402-923-0264

www.commoditysolutions.com

Norfolk, Neb.
402-371-3151

Commodity Solutions_1-4 horiz, 4C_NC0621.indd   1Commodity Solutions_1-4 horiz, 4C_NC0621.indd   1 5/6/2021   11:57:39 AM5/6/2021   11:57:39 AM

“Terry … he’s got this ability to fi ne 
tune the cattle,” Sam says. “He knows 
what to do on the bunk reading to 
make sure they gain at their full po-
tential. He cares about them, loves 
what he does and truly enjoys feeding 
them. Terry’s most common phrase is 
‘get ‘em fat, get ‘em gone and get some 
more.’ He just goes above and beyond 
in every way.”

Refl ecting on their fi rst weeks and 
months owning the feedyard, where 
Wegner had worked for 12 years prior, 
the Drinnins saw his commitment 
early on as he worked through the 
initial frustration of learning new tech-
nologies, and today sees the benefi t of 
technology in visualizing data to make 
better management decisions.

“Terry works hard, he digs in to learn 
more, he is here every day,” Sam says. 
“We never have to question if he’ll be 
late or not show up. He’s here at 5:30 
a.m., opens the gates and gets things 
going. I think he’s been sick once in 
12 years.”

“His total devotion to his cattle and to 
the people around him are really what 
makes Terry shine,” Mike says.

Wegner’s work ethic and deep love 
for working with cattle started early 
in life.

“I grew up on a dairy farm and went 
into partnership with my dad as a se-
nior in high school,” Wegner says. “First 
in partnership with my dad and then 
with my wife. At times we milked as 
many as 130 cows.”

In the years he worked at the feed-
yard while still milking cows, Wegner’s 
days started early with 4 a.m. milkings 
and then pulling into the feedyard by 
7 a.m. to start his day.

Wegner and his wife, Janet, contin-
ued the dairy until 2002. He credits 
their strong partnership as being key 
to their success balancing their farm 
and family and his work at the feedyard.

“Janny has been by my side all the 
time,” he says. “I don’t know where I’d 
be if she hadn’t married me to begin 
with. Every decision we’ve made has 
been made by us together. I just can 
never say enough about her.”

After selling their dairy herd, the We-
gners continued to raise dairy heifers 
for a while, and now their farm is home 
to a few Jerseys, which are used for 4-H 
project animals and the simple joy of 
seeing cows in the pasture.

When it comes to the feedyard, Weg-
ner still loves his work and appreciates 
the Drinnins’ management, especially 
the value they place on family. Receiv-
ing this recognition has been a mean-
ingful experience.

“It’s not often that I am at a loss for 
words,” Wegner says. “But truly this is 
still unbelievable for me. It’s a great 
honor to know they see me in that 
way. I still don’t quite know what to 
say.”  NC

FROM ‘TOTAL DEVOTION’ TO HALL OF FAME • CONTINUED FROM PAGE 30
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MAJESTIC RANCH

Located on the Missouri River breaks 
of Gregory County, South Dakota, and 
consists of 12,660± deeded acres. Highly 
diversified cattle operation and recreational 
ranch with excellent improvements 
and breathtaking views. $26,000,000

WWW.HALLANDHALL.COM

SALES   |   AUCTIONS   |   FINANCE   |   APPRAISALS   |   MANAGEMENT

VIEW MORE REGIONAL 
LISTINGS ONLINE

DRUMMOND SOUTH RANCH

6,850± acre Drummond South Ranch, 
4,843± acres leased for a total of 
11,693± acres under fence. Grassy 
hills, large stands of hardwood trees, 
cattle, and trophy whitetail deer. Just 30 
minutes northwest of Tulsa. $18,838,215

NEBRASKA IRRIGATED FARM

Located in the Nebraska Sandhills, 
the farm consists of 4,599± deeded 
acres with 21 center-pivots irrigating 
2,744± acres. Newer center pivots and 
wells produce 2,000± GPM with no 
pumping restrictions. $19,750,000

CASTLE RIDGE RANCH

Recreational and agricultural use for this 
2,225± acre ranch on the Canadian 
River. Accessed by a county road and 
Highway 62. Well-rounded property 
with big timber, drastic elevation, and 
abundance of water. $5,995,000

MIDDLE CREEK FARM

Located 17 miles west of Springview, 
NE. The farm consists of 1,987± deeded 
acres and 902± irrigated acres with 
nine center pivots and groundwater 
wells. Excellent wildlife habitat and 
recreational opportunities. $6,900,000

WHITETAIL FARM

Whitetail Farm is located in McPherson 
County, Nebraska, and consists of 2,080± 
deeded acres offering ten irrigated 
center-pivots covering 1,309± irrigated 
acres and is supported by the world’s 
second-largest aquifer. $7,950,000 
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of Bug Peopleof Bug People

Blaine Junfin Beyer Junfin Clifton Castle Birgit Junfin Adele Junfin Frank Junfin

+1-830-757-1181          USA: 1-800-832-1113 www.kunafin.com
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Schnuelle Ranch
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Gabe & Nicole Schnuelle
(402) 520-4871

31247 SW 117 Rd.,  Beatrice, NE 68310
schnuelleranch@hotmail.com 

Schnuelle RanchSchnuelle Ranch 
BULL SALE BULL SALE 

Top 50 Bulls Sell Private Treaty
Yearling & 18-month-old bulls available  

OOuality breeding since 1963!uality breeding since 1963!

www.schnuelleranch.comwww.schnuelleranch.com

 Schnuel
le

    R
anch 

Purebred Charolais & 
Red Angus Composites

Schnuelle_1-4 vert_NC0122.indd   1Schnuelle_1-4 vert_NC0122.indd   1 12/2/2021   9:18:12 AM12/2/2021   9:18:12 AM
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	 Program Updates
By Kyle Stohs
NC Controller

A Look Back

Think back to March 2019. Nebraska is facing blizzard warnings in the west, 
freeze warnings in the central part of the state and fl ood warnings across 

the north and east. Nobody could have predicted the devastation that was about 
to ensue. Within days, Nebraska Cattlemen staff  and leadership had developed 
a Disaster Relief Fund to collect monies to distribute to those aff ected. The out-
pouring of support was astonishing.

Fast-forward to the spring of 2022. Nearly the entire state is facing drought 
conditions. Many liken it to that of 2012. With drought comes fear of fi re; however, 
no one could have predicted the number of people who would be aff ected. Fires 
began popping up across much of the state, though the prominent spring fi res 
included the Road 739 and 702 fi res. These fi res were large and fast moving due 
to high wind speeds and plenty of debris to burn. Firefi ghters from across the 
region and those with large farm equipment were summoned to the scene, doing 
anything they could to try to slow down the spread, though the fi re seemed to 
swallow anything in its path. Unfortunately, one of the fi res brought realization of 
our greatest fear – the loss of a hero doing anything he could to tame the blaze.

Fortunately, most animals were spared from the fi res. With fences scorched, 
grazing plans already in place and much of the winter feed gone, many produc-
ers were left wondering where to go or what to do next. As most farmers and 
ranchers do, many put their hats on and went to work fi guring things out day 
by day. At the Nebraska Cattlemen (NC) offi  ce, phones started ringing off  the 
hook with folks wondering how or where to donate supplies and money to help 
those aff ected. Many folks were guided to local communities, as they have the 
knowledge and resources to direct supplies directly to those aff ected in the most 
effi  cient manner. Due to the specifi city of the NC Disaster Relief Fund bylaws, the 
fund could not be enacted immediately, although it was shortly thereafter. Funds 
were collected from folks across six states and distributed equitably among the 
applicants requesting relief.

As the spring and summer progressed, the number and severity of fi res seemed 
to slow, though the drought did not. On Oct. 2, 2022, we heard the words again, 
another wildfi re. The Bovee Fire began in the Halsey National Forest, burning 
everything in its path including the lodge, 4-H camp and the Scott Lookout Tower. 
The fi re also scorched private lands between the forest and Highway 2 before 
jumping nearly a mile over the highway, railroad tracks and other fl ammable 
debris and lighting a tree and burning thousands more acres. Unfortunately, 
another hero was lost fi ghting to protect land, livestock and others. Though most 
livestock were spared from the fi re, winter grazing and feed stockpiles were lost, 
in addition to miles of fence line scorched and the ever-so-delicate land of the 
Sandhills burned to nothing. Nebraska Cattlemen reenacted the Disaster Relief 
Fund and, thanks to some hard-working local leaders, many funds were raised 
locally.

The NC Disaster Relief Fund staff  and leadership send a sincere thank you to 
those who were able to provide fi nancial assistance for those aff ected. To those 
aff ected, though we were not able to make you whole on your losses, we hope 

CONTINUED ON PAGE 50

NC Disaster Relief Fund
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MccLUN’SMccLUN’S
LAZY JM RANcHLAZY JM RANcH

ANGUS AND POLLED 
HEREFORDS | APRIL 13, 2023

SELLING AT TORRINGTON LIVESTOCK • TORRINGTON, WY • SALE: 1 P.M.

www.McClunRanch.com

Kody: 307-575-3519 • Jeff: 307-575-2113 
Jim: 307-534-5141 • mccluncattle@gmail.com

FOR MORE INFORMATION CONTACT:

ANGUS A.I. SIRES: GAR GREATER GOOD • DB ICONIC G95 • KCF SUMMATION
HEREFORD A.I. SIRES: KBCR 49B FEDERAL 634D • BEHM 200W CUDA 504C • KCF BENNETT NOBLE D367

MC SUMMATION 96K
DOB: 03/04/22• CED: 11 • BW: -1 • WW: 

82 • YW: 149• $B: 158 • $C: 277

96K96K

MC ICONIC J48 DTM
DOB: 08/29/21 • CED: 2 • BW: 1.2

WW: 80 • YW: 132 • $B: 171 • $C: 288

J48 - PAP 39J48 - PAP 39

MC FRONTIER J58
DOB: 09/03/21 • CED: 5.5 • BW: 0.8

WW: 60 • YW: 96 • CHB: 105

J58 - PAP 36J58 - PAP 36
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Anderson Bros.
Angus

Floyde and Robert Anderson   •   Ong, Nebraska
email: Andersonfloyde@yahoo.com

CCaallll
440022-228844-22222233

Floyde Cell:
402-469-0599

High-Gaining
Bulls

that have
Length with 
Thickness

and
Carcass
Quality!

Ad2022-NECattleman.qxp  1/28/2022  2:27 PM  Page 1

Bulls for Sale by Private Treaty 
and at the  

Nebraska Bull Test Sale on March 22
OFFERING  

Homestead, Exemplify, Pacesetter and Stock Fund

1/3 Rectangle
Nebraska Cattleman

Anderson Bros. Angus
March 2023
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	 BQA
By Jesse Fulton, M.S.
Director, Nebraska Beef Quality Assurance

Attend the Nebraska 
Stockmanship and 
Stewardship Events

Sponsored by Merck Animal 
Health, the Stockmanship and 

Stewardship events are a unique edu-
cational experience featuring low-stress 
cattle-handling demonstrations, facility 
design sessions and a wide variety of 
additional educational sessions. It is 
the goal of these events for producers 
to leave learning something they can 
take back to their operations that will 
either make them more profitable and 
sustainable or encourage them to make 

improvements toward their stockman-
ship and animal welfare practices.

This year, Nebraska will host two sin-
gle-day events in Norfolk and McCook. 
We are excited to be awarded the grant 
to conduct two of the Stockmanship 
and Stewardship events here in Ne-
braska. These types of events allow us 
to bring the latest in industry-relevant 
production practices and informa-
tion to ensure the cattle producers of 
Nebraska and surrounding states who 
attend are well informed.

As usual, with the Stockmanship and 
Stewardship regional events, stockman-
ship experts Curt Pate and Ron Gill will 
perform live cattle-handling demon-
strations that will include basic cattle 
handling to horsemanship and more!

I encourage producers to come with 
questions! If you have issues with your 
handling facilities or feel that your 
cattle don’t flow through the facilities 
like you think they should, take some 
pictures or videos with your cell phone 
of you walking through your facilities 
to bring and consult our stockmen and 
our animal behavior expert. We will 
also have several of our beef educators 
in attendance who can answer ques-
tion you may have related to grazing, 
nutrition, reproduction or anything else 
cattle related.

Attendees will also enjoy a Certified 
Angus Beef strip steak lunch as they 
hear from presenters with Certified 
Angus Beef on their new “Cut the Bull” 
campaign and their commitment to the 
beef industry.

The Norfolk event will take place 
June 13 and kick off at the Northeast 
Community College’s (NCC) Lifelong 
Learning Center at 8 a.m. for the morn-
ing sessions. After lunch, attendees will 
move to the NCC Ag Complex for the 
live cattle-handling demonstrations.

The McCook event will take place 
June 15 at the Red Willow Fairgrounds 
at 8 a.m.

The cost of each event is $50. To 
learn more and to register for these 
events, visit www.stockmanshipand-
stewardship.org. If you have any further 
questions, contact me (Jesse Fulton) at 
(308) 633-0158.  NC 

The Norfolk event will take place 
June 13 and kick off at the Northeast 
Community College’s (NCC) Lifelong 
Learning Center at 8 a.m.

The McCook event will take 
place June 15 at the Red Willow 
Fairgrounds at 8 a.m.

STOCKMANSHIP 
AND STEWARDSHIP        
REGIONAL EVENTS
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BW +0.3 · WW + 68 · YW +117  
M +30 · $B +169

Windchime Fair-N-Square 2106 Windchime Stellar 2048
  BW +1.5 · WW +71 · YW +130  

M +26 · $B +111

keller  keller 
Windchime AngusWindchime Angus  

BULL & FEMALE SALEBULL & FEMALE SALE
Wed., April 19, 2023, at 11:00 a.m.

Dunlap Livestock Auction, Dunlap, Iowa

Jeff & Amy Keller 
Manilla, Iowa

(712) 782-4121 · (712) 579-2907 (cell)

Jim & Kathy Keller 
Manilla, Iowa

(712) 782-4488

Check out our bull videos online at 

kellerwindchimeangus.comkellerwindchimeangus.com

40 yearling angus bulls

Raising 

Registered Angus 

Since 1994.

Free boarding until June 1, 2023.

For more information and catalogs, contact: 

400404  SIRES: Sitz Stellar 726D, KG Justified 3023, Myers Fair-N-Square M39, 
Woodhill Blueprint,  S A V Checkmate 8158 & Ellingson Roughrider, 

as well as Windchime sons of 
Up River, President, 18-Million & KCF Absolute

Also Selling 15 Cow/Calf Pairs 
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Full Color
Eisenmenger Farms, Inc.

August 2015

“Big yard features, small yard attention.”

Eisenmenger Farms, Inc.
Joe Eisenmenger, General Manager ▪ Cell: (402) 920-0665
Customer Relations & Cattle Procurement
John Eisenmenger, Yard Manager ▪ Cell: (402) 920-1933 

Eisenmenger Farms, Inc.
▪  9,000 head capacity
▪  Within 100 miles of six packers – 
    three of them major

▪  Within 60 miles of four ethanol plants 
▪  Grain banking capabilities of corn
▪  Feed financing capabilities

26708 385th St. ▪ Humphrey, NE 68642 ▪ Phone: (402) 923-0401 ▪ Fax: (402) 923-0404

	 Inside Track
By Mary-Thomas Hart
NCBA Chief Counsel

NCBA Defends 
Nebraska Producers 
From WOTUS Rule

The National Cattlemen’s Beef 
Association (NCBA) has filed a 

lawsuit against the Environmental 
Protection Agency (EPA) challenging 
the Biden administration’s final Waters 
of the U.S. (WOTUS) rule that will be 
implemented in April 2023. NCBA has 
taken legal action to defend farmers 
and ranchers from the negative impacts 
of this regulation.

While NCBA is able to achieve many 
of its policy priorities without ever 
going to court, utilizing the judicial 
branch is an important tool in our 
toolbox to ensure that cattle producers 
are treated fairly under the law.

The EPA unveiled an incredibly vague 
definition of WOTUS in December 
2022 and the final rule was published 
in January 2023. NCBA then joined a 
coalition of 13 other national trade as-

sociations in filing a lawsuit seeking to 
block the rule from going into effect. 
NCBA has long advocated for a WOTUS 
definition that excludes ephemeral and 
isolated water features from federal 
jurisdiction while providing exclusions 
for water features commonly found on 
farms and ranches, such as stock ponds, 
prior converted cropland and drainage 
ditches.

Prior to filing a lawsuit, NCBA submit-
ted technical comments on the Biden 
administration’s proposed WOTUS rule, 
highlighting the importance of main-
taining bipartisan agricultural exclu-
sions for isolated features like prairie 
potholes, vernal pools and ephemeral 
features that only flow during periods 
of rainfall but remain dry throughout 
the rest of the year. Regulating these 
features at the federal level disrupts 

normal agricultural operations and in-
terferes with cattle producers’ abilities 
to make improvements to their land.

Under this rule, many cattle produc-
ers in Nebraska have water features that 
could face federal scrutiny and hinder 
normal management practices. Being 
one of the top cattle producing states, 
Nebraska is home to many feedlots, 
stocker and backgrounding operations 
that are subject to regulation under 
the Clean Water Act. The Clean Water 
Act requires management practices 
to control runoff on these operations. 
Under the guise of controlling runoff, 
this latest WOTUS rule could signifi-
cantly increase the number of cattle 
operations that are required to obtain 
Concentrated Animal Feeding Opera-
tion (CAFO) permits under the Clean 
Water Act.

The state of Nebraska is also dense 
with isolated and ephemeral streams, 
canals and ditches that could be regu-
lated federally under this WOTUS rul-
ing. Of the 119,000 miles of streams 
in Nebraska, 84 percent are classified 
as ephemeral or intermittent. Even 
though these features do not have 
continuous flow of water and are often 
located on private property, they could 
still be scrutinized under the Biden 
Administration’s WOTUS definition.

On average, the federal government 
has changed the definition of WOTUS 
every 3.8 years since the Clean Water 
Act passed in 1972, leading to decades 
of confusion for cattle producers. NCBA 
is hopeful that some clarity will be 
granted by reaching a decision in the 
ongoing Supreme Court case Sackett 
v. EPA.

While NCBA is suing to halt the final 
WOTUS rule, the association also filed 
an amicus brief before the Supreme 
Court in the Sackett case. This case 
challenges the federal government’s au-
thority of isolated wetlands and those 
features that are adjacent to traditional 
navigable waters.

The Sackett case will clarify the scope 
of the EPA’s regulatory powers under 
the Clean Water Act. At stake is whether 
the EPA can expand the definition of 

CONTINUED ON PAGE 42
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DEFEND OUR GRASSLANDS
PREVENT AND REMOVE EASTERN REDCEDAR

---- The Great Plains Grassland Initiative ----

VISIT YOUR LOCAL NRCS OFFICE OR A PARTNER BELOW FOR DETAILS.

BEFORE AFTER

Images courtesy of USDA-NRCS

EASTERN REDCEDAR TREE REMOVAL
Images courtesy of USDA-NRCS

ApplyApply

Now!Now!

USDA is an equal opportunity provider, 
employer, and lender.

©
®

Don’t Gamble With Summer Mineral & Fly Control Don’t Gamble With Summer Mineral & Fly Control 

MLS Tubs Are A Sure Bet
®

When summer forages come out help plan your 
success with proper mineral supplementation and 

y control in highly palatable MLS Tubs. Your cows 

need to consume supplement for a sure bet that 
rewards you with increased calf weaning weights, 

timely breeding and overall cow comfort and health!

mlstubs.com info@mlstubs.com• Molly Folot 970-218-1185
Bryan Sundsbak 605-209-0559

mlstubs.com
info@mlstubs.com

Don’t Gamble With Spring Calving

MLS Tubs Are A Sure Bet ®

MLS Territory Managers: Learn More & Stay in Touch

Ensure success this upcoming calving season by providing critical 
nutrition to your herd with consistent consumption from MLS 
Tubs.  The payo� comes with improved colostrum quality, calf 

health and successful breed back!

Bryan Sundsbak 605-209-0559
Molly Folot 970-218-1185
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	 NC Foundation
By Jana Jensen
Nebraska Cattlemen Foundation Fundraising Coordinator

Charitable Gift 
Planning Helps You 

Give Back

A Lincoln couple says they’ve cho-
sen to give 20 percent of their 

estate back to charitable causes. Others 
are being encouraged to make chari-
table gift planning a priority to support 
greater Nebraska.

For Chuck and Janel Hibberd, deciding 
to do some charitable gift planning just 

made sense. “We both come from fami-
lies of parents who are engaged in the 
community and active in philanthropy,” 
Chuck said. “They set a tone for us in 
terms of the way we see the world.” 

Chuck and Janel have always been 
active in their communities. Chuck is 
an emeritus professor at the University 

of Nebraska-Lincoln. He held several 
positions, including dean of Nebraska 
Extension. Janel spent many years in 
public schools working in areas of early 
childhood education. “It’s all been about 
family and serving small communities,” 
Janel said.

When it came to planning the future, 
the couple wanted to give back. “As we 
were revisiting our estate plan, one of 
the things we realized was, our estate 
plan did not reflect our values in terms 
of philanthropy and supporting issues 
and projects that we are passionate 
about,” Chuck said. 

The couple decided to take another 
look at their will, and that was the be-
ginning of the conversation. “What we 
really did next is, we said if we are go-
ing to do this, we started talking about 
what kinds of things were important to 
us, and what kinds of things reflect our 
values that we’d like to support longer 
term,” Chuck said.

One area they chose to support is early 
childhood development. “Our children 
are the future,” Janel said. “I always 
worked with kids. We both worked with 
kids and their creativity and passion in 
the way they problem-solve. We’ve just 
always invested in young minds.” 

4-H youth development is another 
area where Chuck and Janel want their 
charitable giving to go, as they both have 
a fond appreciation for their hometown 
areas. “Janel was born in Loup City, and 
grew up in Chadron, Norfolk and Fre-
mont,” Chuck said. “I grew up in Cozad 
and Lexington. So, the Nebraska Com-
munity Foundation was a logical place 
to think about a way to invest some of 
our estate to help support rural com-
munities across Nebraska.”

Chuck and Janel decided to use the 
tools available through NCF to help 
them make decisions. They approached 
the now-retired Director of Advance-
ment and Gift Planning Jim Gustafson 
to discuss those tools. “We talked about 
what is the nature of philanthropy, in 
terms of how you do the work,” Chuck 
said. “Is it a charitable remainder trust? 
Is it a charitable fund? What is the ve-
hicle, and what choices do we have? Jim 

CONTINUED ON PAGE 42

Charitable gift planning allows people to provide for the future of their family 
and their community. Many of you are familiar with Chuck Hibberd, former dean 
of Nebraska Extension. The following article, “Charitable Gift Planning Helps You 
Give Back” by Jon Vanderford, originally appeared on 1101Now.com (reprinted with 
permission) and shares what Chuck and his wife, Janel, have done to give back to the 
things they have deep passions for. Planning now has allowed them peace of mind 
and assured that they will be contributing to programs that are near and dear to 
their hearts. We want to share this article in the hope that you might consider the 
Nebraska Cattlemen Foundation (NCF) in your planning as an avenue to give back 
to the Nebraska beef industry. If you are interested in having a conversation on 
charitable gift planning, contact Jana Jensen, Nebraska Community Foundation and 
NCF fundraising coordinator, at  janajensen@nebcommfound.org or (308) 588-6299.
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“navigable waters” – which limits their 
authority – to include any small, iso-
lated water features on privately owned 
land. The decision of this case will be a 
good indicator of where NCBA’s WOTUS 
lawsuit is heading.

Through this lawsuit, NCBA is work-
ing to ensure that the voice of cattle 
producers in Nebraska and across the 
nation is heard in the courtroom and 
that they are treated fairly under the 
law. For more information on our ef-
forts, please visit www.ncba.org.

NCBA’s policy and legal wins are 
only possible because of our members. 
Join NCBA today to help us continue 
achieving wins that benefi t the entire 
cattle industry! Visit ncba.org/join or 
call (866) BEEF-USA for more informa-
tion.  NC

INSIDE TRACK  • CONTINUED FROM PAGE 38

also really helped us think about the tax 
consequences of the choices we were 
making. He helped us understand that 
using our tax-deferred funds to support 
this charitable work was an advantage 
to us, so that was incredibly valuable.” 

NCF also helped Chuck and Janel fi nd 
key experts to get the ball rolling. “As we 
got to the point where we knew what 
we wanted to do, we found people who 
knew how to do it,” Chuck said. “We 

didn’t have to worry about the legal 
language, so we could focus on our pri-
orities and values, and what we wanted 
to accomplish.”

“It wasn’t hard, it just took some time, 
because we were very deliberate in what 
we were doing,” Janel said. “All along the 
way, we visited with our kids and let 
them know what we were trying to do, 
and we updated them.” 

Now, Chuck and Janel Hibberd have a 
plan. “We decided to commit 20 percent 
of our estate to charity,” Chuck said. 
“That 20 percent will go to the Nebraska 
Community Foundation, and they will 
manage the Hibberd Charitable Fund 
for us. Once we are deceased, 50 percent 
of the annual earnings of that fund 
will stay with NCF for their priorities. 
Twenty-fi ve percent will go to the Ne-
braska 4-H Foundation to support 4-H 
youth development, and 25 percent will 
go to the 4-H Youth Foundation to sup-
port the early childhood development 
program at the University of Nebraska.”

Chuck and Janel hope others will con-
sider charitable gift planning. “I think 
the big thing is to spend some time 
talking about what is important to you,” 
Chuck said. “Certainly, you want to take 
care of your family, and you want to take 
care of your kids. But are there other 
priorities you want to focus on? Spend 
some time, dig in and fi nd some people 
who know about those areas who can 
help you learn more. If you actually do 
this, how would the money be used?” 

Both Chuck and Janel say Nebraska 
Community Foundation is a good place 
to get your questions answered and start 
the conversation.  NC

NC FOUNDATION  • CONTINUED FROM PAGE 40



April/May 2023      Nebraska Cattleman      43

Cat
tle buyer coverage

Throughout the Sta
te

Cedar River Feeders,Cedar River Feeders, LLC LLC

• Procurement
• Feeding
• Marketing
• Winter grazing 

in cornstalks
• Feeder financing

Custom pens ranging from 80 to 400 head.

Paul Groeteke, Manager
Cell: (308) 380-6790

3701 190th Ave. • Cedar Rapids, NE 68627
crfeeders@crfeeders.com

Office: (308) 358-0579  • Fax: (308) 358-0581
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Cedar River Feeders
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	 NCIG
By Todd Bartek
FNIC Nebraska State Director, Director of Ag

Hello, Spring 
(Storms)!

I welcome springtime – the sense of 
renewal, the return of color to our 

brown landscape – but I’m not a fan of 
tornado season or storms that produce 
tornado-like damage. Spring weather 
in Nebraska can be unpredictable, and 
it's not uncommon for us to experience 
severe storms with high winds, hail and 
heavy rain. These storms can cause sig-
nificant damage to our homes, property 
and livestock. It's important for us to 
be prepared for stormy weather and to 
understand how our insurance policies 
will respond in the unfortunate event 
that we have a claim.

Damage from wind and hail is gen-
erally covered by your property and 
homeowner’s policies, but it’s always 
a good idea to review your insurance 
policy. A couple common situations 
that are not covered include:

Flood Damage: Flooding from heavy 
rain or overflowing bodies of water are 
typically not covered by your property 
or homeowner's insurance policies and 
require a separate flood insurance 
policy.

Lack of Maintenance: If a property 
owner fails to properly maintain their 
property and it results in wind or hail 

damage, the damage may not be cov-
ered.

Livestock: Most package policies 
include coverage for the unexpected 
death of your livestock from events 
like a hailstorm. However, coverage for 
livestock may vary depending on the 
policy and the specific circumstances 
of the loss. Some insurance policies 
may have specific exclusions or limita-
tions for livestock losses. For example, 
death due to contaminated water or 
overflow of water are usually excluded 
and require additional coverage.

A few common situations that are 
typically covered include: 
•	Roof damage caused by strong winds, 

such as missing or damaged shingles 
or tiles.

•	Broken windows due to hail stones.
•	Damage to siding, gutters or exterior 

walls from hail or high winds.
•	Damage to vehicles or equipment, 

such as dents or broken windows, 
caused by hail.

•	Destruction of outdoor structures, 
such as sheds or fences, from high 
winds.

•	Interior water damage from rain that 
entered the home through broken 
windows or damaged roofs.

•	Damage to landscaping from wind 
or hail.
It is also common for insurance car-

riers to have specific deductibles for 
wind and hail claims. Wind and hail 
deductibles are the amount of money 
you must pay out-of-pocket before the 
insurance policy pays. There are mul-
tiple types of wind and hail deductibles: 
dollar-amount deductibles, percentage 

CONTINUED ON PAGE 48

It's important for us 
to be prepared for 

stormy weather and 
to understand how 

our insurance policies 
will respond in the 

unfortunate event that 
we have a claim.
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CANADAY
FRIDAY, APRIL 21, 2023 FRIDAY, APRIL 21, 2023 •• 11:00  11:00 a.m.a.m. Stockman’s Auction Market • Yankton, S.D. 

(1 mile east on Highway 50)

Kathleen CanadayKathleen Canaday
54289 893 Rd.  54289 893 Rd. 

Bloomfield, NE 68718Bloomfield, NE 68718
Phone: 402-373-4482Phone: 402-373-4482

SELLING 2727 BULLSBULLS

Breeding for calving ease, rate of gain  Breeding for calving ease, rate of gain 
and quiet disposition for 47 years!and quiet disposition for 47 years!

CO CO

SELLINGSELLINGTJTJ
StabilityStability 792H792H

David Canaday
89287 543 Ave. 89287 543 Ave. 

Bloomfield, NE 68718Bloomfield, NE 68718
402-373-2294 • Cell: 712-898-6426402-373-2294 • Cell: 712-898-6426

CANADAYCANADAY
4545thth Annual “Pride in Performance” Sale Annual “Pride in Performance” Sale

CAR Hobson

TJ Gold

TJ Main Event

TJ Eagle

David CanadayDavid Canaday
For a catalog please contact:

26 Solid Black
1 Red

AAll Percentages ll Percentages 
of SimAngus bulls.of SimAngus bulls.of SimAngus bulls.

Montana 
Example

VAR Legend 

ECO Lombardi

and more!

Sale day phone:Sale day phone:
605-665-9641605-665-9641

Sale available online:Sale available online:
www.CattleUSA.comwww.CattleUSA.com

FEATURED SIREFEATURED SIRE

37620713762071

OTHER AI SIRES  OTHER AI SIRES 
REPRESENTEDREPRESENTED

www.dodgemfg.com     
Call Today!  402-693-2221

2021  Nebr. Cattlemen  3.578” x 4.75”

Follow us on:

www.dodgemfg.com     
Call Today!  402-

Portable Brute Stealth

www.albersfeedlot.com

JEFF ALBERS
(402) 380-0103

jeff@albersfeedlot.com
TODD SCHROEDER
(402) 841-6862
todd@albersfeedlot.com

CHASE ALBERS
(402) 380-6831

chase@albersfeedlot.com

Wisner, NE  68791 | (402) 529-6626

    Modern and well-maintained 
facilitiesfacilities

   Dedicated crew with ability and Dedicated crew with ability and 
accountabilityaccountability

   We are active supporters of cash We are active supporters of cash 
cattle marketingcattle marketing

     Risk management availableRisk management available

ALBERS FEEDLOTALBERS FEEDLOT

www.albersfeedlot.comwww.albersfeedlot.comwww.albersfeedlot.com

Modern and well-maintained Modern and well-maintained 

Steam Flaked Rations!

Four Generations of commitment to 
your catt le feeding profitabi l ity.



46      Nebraska Cattleman      April/May 2023

Rod’s Power Sports
Lincoln, NE • 800-898-9411
www.rodspowersports.com 

Own the best. Period.
•Rugged yet easy-towing

•All-aluminum; built to last

•Unmatched versatility and strength

•Unrivaled resale value

24’ 8127 Gooseneck Trailer 

Your Featherlite Livestock Trailer Superstore

16’ 8107 Bumper Pull Trailer 

Great selection, great prices!
• Rugged yet easy-towing
• All aluminum; built to last
• Unmatched versatility and strength
• Unrivaled resale value

IN STOCK NOW! New 2023 Featherlite and Sundowner 
Gooseneck Livestock Trailers

Lincoln, NE • CALL or TEXT (402) 423-6230
www.rodspowersports.com
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	 Legislative Update
By Jacy Schafer
NC Vice President of Legislative Affairs

The Halfway Mark

The fi rst half of the 108th Legisla-
tive Session is in full swing! We 

are halfway through the session with a 
lot to accomplish! Nebraska Cattlemen 
(NC) is hard at work attending hear-
ings, watching debate and more. By the 
time you read this article, committee 
hearings will have concluded, senators, 
committees and speaker priorities will 
have been fi nalized, and the legislature 
is focused on conducting full-day de-
bate. As full-day debate begins, we will 
continue working at the Capitol day and 
night on your behalf and monitoring 
our priorities for this session.

NC policy was heard more than 
40 times in committee hearings this 
session. Additionally, we testifi ed on 
numerous items of importance, in-
cluding taxes, economic development, 
conservation eff orts and specifi c issues 
relating to the livestock industry. Thank 
you to the NC members who came 
from across the state and sacrifi ced 
time away from their operations to 
testify in front of legislative commit-
tees on behalf of Nebraska Cattlemen 
membership.

Property tax reform continues to be 
Nebraska Cattlemen’s highest priority. 

According to NC President Steve Han-
son, “Property taxes is the most press-
ing issue in all of rural Nebraska. These 
vital tax returns make the diff erence as 
to whether or not many could continue 
their farming and ranching operations.” 

In the March Nebraska Cattleman, we 
outlined the process and priorities for 
the fi rst half of the 108th Legislative 
Session. As a refresher, our priorities are 
LB242, which increases the Nebraska 
Property Tax Incentive Act (LB1107) 
to $1 billion by 2024 and removes the 
allowable growth cap of the current 5 
percent. Further, LB243 will increase 
the Property Tax Credit Act (Tier 1) to 
$700 million by 2024 and will require 
the fund to grow equal to assessed 
value of real property in the state. An 
important note – the dollar amount in 
both bills is subject to change due to 
the dollar-to-dollar relief in keeping up 
with income and corporate tax relief in 
the governor’s proposed tax package. Fi-
nally, LB783 aims to eliminate the levy 
authority of community college areas 
by fi scal year 2026-2027. These bills 
would result in substantial property tax 
relief for all Nebraskans.

In this fi rst half of session, senators 
and lobbyists are feeling the crunch of 
time in this 90-day session. The speaker 
has determined that all bills will receive 
full and fair debate. That means we will 
have eight hours of debate on general 
fi le, six hours on select fi le and four 
hours on fi nal reading. If we continue 
with this fi libuster pace, every bill will 
be debated for 14 hours before hitting 
the governor’s desk for a signature. (Dis-

CONTINUED ON PAGE 48

NC policy was heard more 
than 40 times in committee 

hearings this session. 
Additionally, we testifi ed 

on numerous items of 
importance, including taxes, 

economic development, 
conservation efforts and 
specifi c issues relating to 

the livestock industry.



April/May 2023      Nebraska Cattleman      47

We have Dealers in Nebraska 
 

Atlanta, Madrid, Gothenburg,  
Hay Springs, Norfolk, & Deshler 

 
Call for one in your area 

605-835-8790  www.rancherslivestockequipment.com 

 

Fenceline Feed Bunks & 
Fenceline Feed Panels 

 
Both are 24’ long with adjustable neck bars. 

Easy to set up, easy to move 
No worrying about messing with cables or 
having the bunks chip, crack and freeze. 

Entry height is 22”. 
These are well loved by all users. 

Nebraska Cattleman
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Briggs Cattle Co.
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deductibles, per-occurrence deductibles 
and named-storm deductibles.

A dollar-amount deductible is a set 
dollar amount that the policyholder 
must pay before their coverage kicks 
in. For example, a policyholder with 
a $1,000 wind and hail deductible 
would have to pay the fi rst $1,000 of 
any damage caused by wind or hail 
before the insurance company would 
cover the rest.

A percentage deductible is a percent-
age of the insured value of the property. 
For example, if a policyholder has a 2 
percent deductible on a property with 
an insured value of $100,000, they 
would have to pay the fi rst $2,000 of 
any wind or hail damage.

A per-occurrence deductible is a set 
amount that must be paid for each 
separate occurrence of wind and hail 
damage. For example, if a policyholder 
has a $500 per occurrence deductible 
and they suff er wind and hail damage 
to their roof and their vehicle, they 

NCIG  • CONTINUED FROM PAGE 44

WE CAN DO BETTER! 
Part 2 of 3: BETTER - Making cleaner silage/HMC for greater 
dry matter intakes and rumen performance

®

BY  CONNOR  AGRISCIENCE

S I L A G E   B A R R I E R   F I L M S

More. Better. Safer.™
www.sealprosilage.com  559-779-5961

One and two-step sealing films available
Reserve for 2023 now

Nebraska Cattlemen Member /UNL Supporter

Oxygen is your enemy, robbing you of dry matter nutrition. 
Science tells us (2000, Whitlock et al, Kansas State Univerity) that feeding poor 
silage significantly affects dry matter intake, nutrient digestability, and health of 
the rumen mat.    

Will beef cattle eat steamy, rotted, moldy, silage and HMC (and the compromised feed below it)? 
Should they, and can you afford it with today’s feed prices?

“Dry matter intake decreased in a linear manner as the proportion of spoiled 
silage increased from 0 to 75%. Steers consuming the normal silage ration had 
higher DM, OM, CP, NDF, and ADF digestibilities than those fed the three rations
that contained spoiled silage. The addition of spoiled silage also had negative
associative effects on nutrient digestibilities, and the integrity of the forage mat 
in the rumen was destroyed partially by even the lowest level of surface spoilage.”

We don’t just sell plastic, we help make better silage and HMC
With today’s feed prices, there’s never been a better time   

claimer: when this article was written 
we were in a “fi libuster-every-bill” pace.) 

The speaker of the legislature warned 
they may only pass 20 bills this ses-
sion if the filibuster-every-bill pace 
continues. Incessant fi libustering puts 
more pressure on the prioritizing and 
packaging of bills before the priority 
deadline. The remainder of the session 
will be focused on senator priorities, the 
governor’s tax and education packages 
and social issues.

Nebraska Cattlemen staff  remains 
committed to meeting and conversing 
daily with legislators and Gov. Pillen’s 
policy research offi  ce to help ensure 
hardworking Nebraska property tax-
payers are fi rst in line to receive addi-
tional tax relief this legislative session. 
We look forward to our next legislative 
update, which will share the results of 
our eff orts to further expand property 
tax relief and other items of importance 
to our members.

If you want real-time information 
on items of importance happening at 
the Capitol, be sure to become a Ne-
braska Cattlemen member to receive 
our members-only e-newsletter, the 
NC Insider.  NC

LEGISLATIVE UPDATE  • CONTINUED FROM 
PAGE 46

would have to pay two separate $500 
deductibles.

A named-storm deductible is specifi c 
to damage caused by named storms, 
usually hurricanes or tropical storms. 
The deductible amount may be a per-
centage or a dollar amount, and it may 
apply only to specifi c types of damage. 
Living in Nebraska, we have limited 
opportunities for named storms to 
reach us, but it’s not unheard of and 
we should review our policies for this 
type of deductible situation.

NCIG can help you make informed 
decisions about our insurance coverage 
and prepare for stormy weather. We can 
provide a review of your coverage that 
carefully accesses the types of wind and 
hail deductibles and coverage restric-
tions in your policies. Contact us today 
at (402) 861-7000.

About NCIG: NCIG was established as a 
partnership between Nebraska Cattle-
men and FNIC, formerly The Harry A. 
Koch Co., to provide you, Nebraska’s 

beef producers, with risk management 
services specifi c to the work you do. 
This joint venture is a valuable benefi t 
for current and new Nebraska Cattle-
men members. With NCIG, you have 
access to a variety of leading carriers 
to provide a vast selection of products 
at competitive rates. Our team of li-
censed professionals provides support 
with claims, loss control, safety and 
compliance. You also have access to 
personal and employee health insur-
ance options, including access to a 
direct primary care program powered 
by Strada Healthcare. Learn more at 
nebraskacattlemen.org/ncig or by con-
tacting Todd Bartek, Nebraska state 
director, director of ag, at todd.bartek@
fnicgroup.com or (308) 318-6383.  NC
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VIRGINIA IS FOR
C♥TTLE♥TTLE

Invest in Quality
All VQA calves are
9 Weaned a minimum of 45 days
9 Vaccinated with 5 way respiratory and 7 way administered at 

4+ months and 14 days prior to shipment
9 Certified by a third party and graded by VDACS personnel. 

Calves must be L-1, M-1 or L&M2 with a flesh score of 4-6
9 Heifers are guaranteed open, steers guaranteed against stags, 

and all calves are polled or dehorned
Bonus Programs
9 Purple Tag Program:  Calves’ sires verified to be in the 70th 

precentile or better for yearling weight EPD
9 Gold and Purple Tag Program:  Calves owned at least 120 

days by consignor 
How to Buy
9 Buyers can bid directly over the phone via Tel-O-Auction
9 One owner and co-mingled loads of preconditioned cattle 

grouped in uniform load lots available

Visit www.vacattlemen.org or 
www.buyvirginiacattle.com
Butch Foster 423.360.0434
Troy Lawson 540.430.0042

With VQA (Virginia Quality Assured) Cattle

Nebraska Cattleman
Burwell Feeders 

1/4 Page, Black & White
August 2018

Custom 
Cattle 

Feeding

Russell Walker, Manager
Kregg Chilewski, Yard Foreman 

Carmen Phillipps, Office Manager

         Email: burwellfeedersllc@nctc.net
Office: 308-346-4117  •   Fax: 308-346-4453

82965 State Hwy. 11   •   Burwell, NE  68823-5232
www.burwellfeedersne.com

 15,000-Head Capacity
 Financing Programs Available
 Hedging Programs
 Excellent Drainage & Windbreaks
 Excellent Grain Processing Equipment
 Consulting Nutritionist & Veterinarian on Staff
 Pen Sizes Range from 40-250 Head
 5 Packers Weekly to Bid on Cattle

We may not be the 
biggest, but we are 

striving to be the best.

         Email: burwellfeedersllc@nctc.net
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Walter Angus Farms

April 2023

Walter angus Farms
71st Anniversary Bull Sale

Wednesday, April 26, 2023 • 12:15 p.m. MT
Ogallala Livestock Auction Market

1-308-284-2071 • Webcast: www.cattleusa.com

SELLING:

Virgin 2-Year-Old Angus Bulls   
Yearling Angus Bulls

mark & BarBara Walter

  Cell: (308) 539-2830
Larry Sanger, Herdsman: (308) 529-8289

Need bulls for heifers? 
Our bulls have 

Birthweight EPDs 
under +1!

Walter Angus Farms brings you 71 years 
of breeding traditional traits of the Angus breed.

SIRES FEATURED:  
Connealy Irish  

WAF Chisum 5254 

Walter Angus Farms brings you 71 years 

Connealy Irish 0204 

• Calving Ease
• Carcass Traits

• Efficiency Gains 
• Maternal Traits

Walter Angus Farms_1-4 vert, BW_NC0423.indd   1Walter Angus Farms_1-4 vert, BW_NC0423.indd   1 3/6/2023   2:24:49 PM3/6/2023   2:24:49 PM

CallicrateBanders.com
785-332-3344

"Easy to use,
works every time."

LynnLocatelli, DVM
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Market Place Ad
Black & White

Nebraska Cattleman
Aug 2011

CD Feedlots, Inc.

Alan Hoesing, Manager
Phone: 402-254-6431

Fax: 402-254-6435
Home Phone: 402-254-6425

Cell: 402-518-1381

87932 561 Avenue 
Hartington, NE 68739

 Cattlemen's Marketplace

1 column x 2”
Black & White

Nebraska Cattleman
August 2013 Revised

Central Feeders

scott Philpot
Mobile:  (308) 325-0283

Central Feeders Inc.

George simonson, Manager
Mobile:  (308) 325-0284

75161 Road 447
Overton, NE  68863

(308) 987-2510

Grand Island (800) 652-9381
Lexington  (800) 652-9334

Palisade (800) 652-9320

dead stock removal service  

www.darpro.com

Van Housen
Feed Yard,

 LLC

Terry & Becky Van Housen
777 123 Road

Stromsburg, NE 68666

Feed Yard: 402-764-5914
Cell: 402-366-7848

Market Place
Black & White

Nebraska Cattleman
August 2010

of cattle out the window every time I 
looked up. From east to west, north to 
south and all points in between, there 
are so many incredible operations and 
so many fantastic stories of ranching 
families – first-generation men and 
women just getting started, fi fth and 
sixth generations taking the reins of 
a family operation and operations 
diversifying with new opportunities. 
I look forward to traveling the state 
and engaging with the hard-working 
families and supporters of the beef 
cattle business.

EVP PERSPECTIVE • CONTINUED FROM PAGE 6

As I start this new role with Nebraska 
Cattlemen, I promise to serve with in-
tegrity and with open ears, open eyes 
and an open mind. I promise that, to-
gether, we will face challenges and op-
portunities head-on, roll up our sleeves 
and work hard on your behalf. We will 
keep our eyes on what lies ahead and 
dedicate ourselves to building an asso-
ciation we can all be proud to call our 
own. The Beef State is the place to be, 
and I’m excited to serve!  NC

the contributions were able to help 
push you along the path toward recov-
ering and providing for your livestock. 
Though we cannot bring back those 
who gave the ultimate sacrifi ce, nor can 
we heal the physical or mental wounds 
brought about from the devastation, 
we are beaming with pride knowing 
we were able to direct resources from 
those willing to help to those asking for 
any relief possible.  NC

PROGRAM UPDATES • CONTINUED FROM  
PAGE 34

Heartland Angus MarketingHeartland Angus Marketing
contact: Jemi - (402)358-1470

SPRING PAIRS!!
SPRING PAIRS!!

For Sale NOW
For Sale NOW

1 COLUMN X  2”
Black & white

Nebraska Cattleman
Real Cattle
April 2023

Custom Cattle Feeding
Ken Real 402-362-9225

realcattlecompany@gmail.com

Real Cattle_MP_NC0423.indd   1Real Cattle_MP_NC0423.indd   1 3/6/2023   3:01:54 PM3/6/2023   3:01:54 PM
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Nebraska Cattleman
August 2022

Ron Bruns  Ron Bruns 
Feed YardsFeed Yards
Custom Cattle Feeding

714 Carns Ave., Pender, NE 68047

Cell: 402-922-0374
Fax: 402-385-3833

rbrunsfy@abbnebraska.com

Ron Bruns Feedyard NC 0822.indd   1Ron Bruns Feedyard NC 0822.indd   1 7/15/22   8:26 AM7/15/22   8:26 AM
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April
1 Boone Nance Cattlemen 

Banquet, Albion
1 Elkhorn Valley Cattlemen 

Banquet, Stanton
1 Kraye Angus Ranch Annual Sale, 

Mullen
1 MGM Angus Private Treaty 

Sale, Johnson
1 Washington Co. Cattlemen 

Banquet, Washington
2 Hassebrook Charolais Farms 

Production Sale, Albion
4 Northern Panhandle Cattlemen 

Meeting, Chadron
4 Webo Angus Bull Sale, Lusk, 

Wyo.
5-6 Leachman Grass Time Sale, 

SmartAuctions.co
6  A&B Cattle Angus Bull & Heifer 

Sale, Bassett
6 Herbster Angus Farms Bull & 

Female Sale, Beatrice
6 Wulf Cattle Bull & Heifer Sale, 

DVAuction.com
7 Springlake Angus Sale, Lynch
8 Dybdal Charolais Bull Sale, 

Laurel
8 UNL Bull Sale, Lincoln
13 BQA/BQAT Certifi cation, 

Hemingford
13 McClun’s Lazy JM Ranch Angus 

& Polled Hereford Bull Sale, 
Torrington, Wyo.

 Calendar 13 Sonderup Charolais Ranch Bull 
Sale, Fullerton

14 Sellman Ranch Production Bull 
Sale, Crawford

15 Seevers Angus Field Day, 
Sargent

17 Ohlde Cattle Co., Bull & Female 
Sale, Palmer, Kan.

19 Keller Windchime Angus Bull & 
Female Sale, Dunlap, Iowa

19 Tielke’s S5 Ranch Angus 
Production Sale, Bassett 

21 Canaday Bull Sale, Yankton, S.D.
21-23 7 Triangle 7 Cattle Co. AI 

Training, Akron, Colo.
26 Walter Angus Farms Bull Sale, 

Ogallala 

May
18 BQA/BQAT Certifi cation, 

Scottsbluff
19-21 7 Triangle 7 Cattle Co. AI 

Training, Akron, Colo.
30 BQA/BQAT Certifi cation, 

Hastings
21 BQA/BQAT Certifi cation, 

Bloomfi eld

June
1 BQA/BQAT Certifi cation, Ithaca
2 BQA/BQAT Certifi cation, 

Broken Bow
2-3 Cattlemen’s Ball of Nebraska, 

Pender
7 Nebraska Beef Ambassador 

Contest/Beef Advocacy 
Training, North Platte

7-8 NC Midyear Meeting, North 
Platte

13 Nebraska Stockmanship & 
Stewardship Program, Norfolk

14-16 7 Triangle 7 Cattle Co. AI 
Training, Akron, Colo.

15 Nebraska Stockmanship & 
Stewardship Program, McCook

21-22 Sandhills Ranch Expo, Bassett

July 
26-Aug. 4 NC Scotland Journey Tour

October
23 BQA/BQAT Certifi cation, 

Bridgeport
24 BQA/BQAT Certifi cation, 

Hyannis
25 BQA/BQAT Certifi cation, 

Lexington
26 BQA/BQAT Certifi cation, 

O’Neill

December
6-8 NC Annual Convention & Trade 

Show, Kearney
12 BQA/BQAT Certifi cation, 

Beatrice
12 BQA/BQAT Certifi cation, 

Norfolk
13 BQA/BQAT Certifi cation, St. 

Paul
14 BQA/BQAT Certifi cation, 

McCook
14 BQA/BQAT Certifi cation, 

Ogallala
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NC President Steve Hanson, standing, 
speaks at the Thayer County Livestock 
Feeders Banquet on Feb. 11 in Deshler 
about his trip to the Cattle Industry 
Convention. More than 200 people 
attended this year’s banquet where 
they also heard from comedian Bob 
Zany.

	Nebraska Cattlemen in Action

Burt Co. Cattlemen hosts their membership meeting in Oakland on Feb. 8. During 
their auction, they raised $24,000 for their scholarship fund, which has dispersed 
$109,000 in scholarships since it began in 2004. Thank you to all the donors and 
bidders who made the auction a success.

Burt Co. Cattlemen Raises $24,000 for Scholarships

Northeast Nebraska Cattlemen meets in Wayne on Feb. 13 to hear from Allen 
Kampschnieder with Nutrient Advisors, standing, and Alfredo DiCostanzo with 
the University of Nebraska-Lincoln Beef Systems, sitting. Doug Temme with the 
Nebraska Beef Council also made a presentation to the more than 55 people in 
attendance.

Northeast Nebraska Cattlemen

Merck representative Bobby Marchy 
presents to more than 50 producers and 
business representatives attending the 
Eastern Nebraska Cattle Conference 
hosted by Cass-Otoe Cattlemen on Feb. 8.

Eastern Nebraska Cattle 
Conference

Thayer County Livestock 
Feeders 

South Central Cattlemen President 
Keith Hemberger, left, presents Mollie 
Taylor, right, with the 2022 Young 
Member of the Year award during their 
banquet on Feb. 11.

South Central Cattlemen 

Rep. Don Bacon (R-Neb.), right, fi lls 
out his NC membership form on 
Feb. 15 while at lunch with NC’s 
former Executive Vice President 
Pete McClymont, left. NC is proud to 
welcome Rep. Bacon as a member.

Rep. Bacon Likes Beef

CONTINUED ON PAGE 54

Dodge County Cattlemen proudly hosts 
National Cattlemen’s Beef Association 
Vice President and NC member Buck 
Wehrbein on Feb. 28. Wehrbein 
provided an update about federal 
policies that affect the livelihood of 
producers. 

NCBA Vice President 
Speaks at Dodge County 
Cattlemen
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Tough and Dependable 
Construction

Built with features to last,
Johnson Waterers 
withstand punishing 
weather and prove to
be dependable year
after year. Johnson 
Waterers are the best
waterers available.

– 38 different models to fit any need
– 15 to 240 gallons
– Complete line of repair parts

  for all waterers
        – No. 1 Waterer in the industry!

Setting the industry
standard since 1957

THE BEST NAME IN CATTLE WATERERS

Hastings, NE  68901

Competitive pricing

1-800-752-1670  •  www.johnsonconcreteproducts.com

JOHNSON
CONCRETE CATTLE WATERERS
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On Jan. 31, Colin 
Woodall joins the 
NCBA Region 7 
meeting to give a 
policy update and 
to thank  former 
NC Executive Vice 
President Pete 
McClymont for 25 
years of service. 
Pictured from left to 
right are NC President 
Steve Hanson, 
NCBA Immediate 
Past President Don 

Schiefelbein, NC former Executive Vice President Pete McClymont 
and NCBA CEO Colin Woodall.

1/4 Horizontal
Nebraska Cattleman

black & white
Malander Feedyards LLC

August 2020

•  Attention to detail 
•  Close to major packers

•  Consulting nutritionist
•  Consulting veterinarian

308-550-0184
malanderfeedyardsllc@gmail.com

24919 State Highway 52
Fullerton, NE 68638
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NC President Steve Hanson, left, and 
Vice President Dick Pierce, right, catch 
a bike taxi outside the New Orleans 
convention center to get ready for a 
fun afternoon at the Cattle Industry 
Convention on Feb. 2.

Biking Through New 
Orleans

	Nebraska Cattlemen in Action
CATTLE INDUSTRY CONVENTION & NCBA TRADE SHOW

CONTINUED 〉

Jaclyn Wilson, 
chair of the NCBA 
International 
Trade Committee, 
starts off day 
two of policy 
committee 
meetings on 
Feb. 2 at the 
Cattle Industry 
Convention.

Jaclyn Wilson Takes the Stage

A whole row of Nebraska Cattlemen 
members votes at the NCBA Live Cattle 
Marketing Committee meeting on Feb. 
1. Pictured from left to right are NC 
President Steve Hanson, NC President-
Elect Jerry Keunning, Chance McLean 
and Stephen Sunderman.

Live Cattle Marketing

McClymont's Last Bow at NCBA

UNL Animal Science students attend the Nebraska Cattlemen 
reception in New Orleans on Feb. 1 at the Cattle Industry 
Convention.

UNL Students Attend NC Reception
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www.mattsonricketts.com
Mattson Ricketts is a full service law firm. We specialize in the unique 
legal needs of the cattle industry including fence and boundary 
disputes, livestock zoning and nuisance issues, environmental 
compliance, litigation and defense of EPA and NDEE cases, water 
rights, feeder financing and livestock contracts and Packers and 
Stockyard Act.

Providing
QUALITY LEGAL SERVICES

for Nebraska’s
CATTLE INDUSTRY

Stephen D. Mossman
134 South 13th Street • Suite 1200

Lincoln, Nebraska 68508 • (p) 402.475.8433

NC President Steve Hanson, left, and NC Brand and Property 
Rights Committee Vice Chair Rob Star, right, stand in front 
of the Nebraska Capitol before testifying on behalf of 
NC members later that day. Hanson testifi ed before the 
Education Committee in support of LB583, which would give 
all schools additional resources to use when planning their 
individual budgets while reducing pressure on their property 
tax payers. Star testifi ed before the Agriculture Committee 
to support the appointment of NC members Marie Farr and 
Steve Stroup to the Nebraska Brand Committee on Feb. 7.

Cattlemen Testify at the Capitol 
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FREQUENCY & PRINT-READY 
DISCOUNTS AVAILABLE

Please contact Amber Coleman to reserve space:
acoleman@necattlemen.org  |  (402) 340-1588

The June/July issue has a YOUTH FOCUS.
Space reservation open through April 25. Ad copy due May 1.

Youth are 
the future 

of  Nebraska’s 
#1 industry – 
agriculture!  

Celebrate Nebraska’s 
Agricultural Youth:

• Transition planning to the next generation – 
the difficult and necessary planning process.

• Careers in agriculture

• Youth education options

• Farm-to-School programs

Just a few of 

the planned 

editorial topics!
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